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Henry W. Ives & Company 


INCORPORATED 1910 


NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 





RAIN INSURANCE 


“Inland Lloyds” 
of New York 


Cash Deposits in 
New York State 








ACCEPTED 











FOR 


EXCESS COMPENSATION 
CASUALTY COVERS 


Security Mutual Casualty Co. 
OF CHICAGO 


415,050.50 

siaatiaiaiane Assets $6,800,000 
Duly organized, approved Surplus $2,210,000 
and licensed by the Insur- 

ance Department of New 

York. Surplus and Reserve $6,200,000 
ALL FORMS OF INSURANCE STRONGEST CASUALTY 





COMPANY IN AMERICA 
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55 OPPORTUNITIES 








For the beginning of our 1924 
program, we are offering fifty- 


five 


unusual opportunities. 


In fifty-five cities having over 10,000 population, we are 


going to appoint representatives. 


They will be men who have 


“‘made good” in this or other lines, but who realize the advan- 
tages of this offer. They will be men who are bound to succeed. 
To such men we offer exclusive agencies in the following cities: 


PENNSYLVANIA MICHIGAN 


Chester 
Easton 
Erie 
Harrisburg 
Hazleton 


Wilkes-Barra 
York 


OHIO WISCONSIN 
Detroit Akron Kenosha 
Grand Rapids Canton LaCrosse 
Jackson Cincinnati Madison 
Kalamazoo Cleveland Oshkosh 
Lansing Columbus Racine 
Muskegon Dayton Sheboygan 
Pontiac Springfield Superior 
Saginaw Youngstown 
INDIANA TENNESSEE KANSAS 
Anderson Chattanooga Kansas City 
East Chicago Memphis Topeka 
Evansville Nashville Wichita 
Indianapolis CALIFORNIA 
uncie Fresno 
South Bend Sacramento 
Terre Haute San Francisco 


ILLINOIS 
Decatur 
East St. Louis 
Moline 
Rockford 
Springfield 
NEW HAMP- 
SHIRE 
Concord 
Manchester 


COMMUNICATE AT ONCE WITH THE HOME OFFICE 


FOR PARTICULARS 


INTER-STATE 


BUSINESS MEN’S ACCIDENT ASSO. 





The Oldest Organization of its Kind in America 





Brown Hotel Building, 


ERNEST W. BROWN, Sec’y-Treas. 


DES MOINES, IOWA 
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Men wishing to manage 


Important General 
Agencies 


on basis of 











Attractive Contracts 


are invited to write the Home Office regarding 


Splendid Territory 


Illinois, Missouri 
Minnesota and Ohio 














MERCHANTS LIFE 
INSURANCE COMPANY 


WILLIAM A. WATTS, President 


Des Moines, lowa 
Organized 1894 
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Transactions of Life Insurance 
Companies 

Kansas Rate Situation 

Globe Indemnity Changes 





R. W. Stevens Heads Illinois Life 

Aetna Company Elections 

The Making of the Fire 
Insurance Rate 




















NO AGREEMENT 


IN THE WEST 


Bureau Will Not Consider Separation Until Indiana Suits 
Are Settled 


HICAGO, ILL., February 19.—The sched- 
uled meeting today between the governing 
committee of the Western Union and the 
Western Insurance Bureau did not come 
off, and as a result the relations between 
the two organizations are at a deadlock. 
The Bureau held a meeting of its govern- 
ing committee, and it was then decided to 

confine the activities of the organization to resisting the order 
of the Indiana Commissioner, and others of like nature. 

While it did not appear at the joint meeting, the governing 
committee of the Bureau sent a committee of two members 
(Waite Bliven, Western manager of the Firemens of Newark, 
and Ralph Rawlings, Western manager of the Boston and Old 
Colony). This committee was appointed by a resolution read- 
ing as follows: 

Resolved, That a committee of two be appointed to meet the govern- 
ing committee of the Union, and to say to their committee that until 
the suits now pending to test the right of the Commissioners to fix com- 
missions are decided, the Bureau must defer any further discussion of 
pending questions with the Union. 

This committee presented a statement to the Union as 
follows: 


Gentlemen, the position of the Western Insurance Bureau , as indicated 
by the resolution which has just been read, is, that the differences be- 
tween the Union and the Western Insurance Bureau, due to the abroga- 
tion of the conference agreement, are now entirely submerged, bécause 
of the greater and far more important questions which have arisen as to 


3 


the right of State officials to not only regulate commission cost, but the 
rights of private contract. We believe that this question should be 
promptly and definitely settled by the highest court, in the interests of 
the public, the local agents, and the companies, and in this most im- 
portant question the members of the Union are just as deeply interested 
as the members of our organization. If the courts finally decide that the’ 
Commissioners of Insurance are within their rights, then there will be 
no differences between the two organizations. If, however, the decision 
be in our favor, then we shall find ourselves in the position of being 
able to discuss our differences without the interference of State officials. 

The Union promptly followed this up by a long statement to 
its members explaining the trend of the recent negotiations, 
indicating that there is not complete harmony in the Bureau 
ranks, and concluding with a flat statement that all negotiations 
are off, and that “we are now just where we were the day 
before the armistice, dated January 11, was signed.” The 
statment read in part as follows: , 

The efforts, consistent, earnest and conscientious, on the part of the 
governing committee at least, to reach some reasonable, fair and uniform 
working basis have utterly failed. 

It must be remembered that all along the governing committee has 
expressed its willingness to agree to either of the two plans suggested 
above, provided only, that if a uniform scale of commissions should be 
arrived at, it should not increase the present acquisition cost of Union 
companies. 

Please especially note the verbiage of the resolution quoted above, 
which clearly states that the Bureau declines to further discuss pending 
questions until present suits are disposed of, and it announces its intention 
to carry the case to the Supreme Court of the United States if necessary, 
therefore further negotiations are impossible and must of necessity be 
abandoned. 
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THE MAKING OF THE FIRE INSURANCE RATE 


Edward P. Hardy, Issistant Manager, New York Fire Insurance Ixchange > 


Fourteenth Article 


ANITA WA 







The Near 188 and the Fico of 6 


FTER the great fire of 1845 in New York City the busi- 
ness once more adjusted itself to meet its problems, and 
this meant, practically, a reorganization of underwrit- 

One development of this was an attempt to bring 

doing business in the United 


ing methods. 
all of the insurance companies, 
States, into one body for the purpose of securing action on 
rating and other problems. This took the form of an important 
convention which was held in the City of New York in the 
year 1849, and the results of that are best shown by extracts 
from the report which was printed in regard to that important 
convention. Before making these extracts which deal with 
the problem of rating, it will be quite in place to state that 
the convention agreed that the business of fire insurance was 
decidedly unprofitable, as it was then being conducted—going 
so far as to state that the losses and expenses practically took 
the entire income, leaving but a small margin of not more 
than 2 per cent, less, in fact, as profit. 


In 1849 
In 1849 there was held in the city of New York on Septem- 
ber 25, 26, 27, and 28 a convention of delegates representing 
the following insurance companies: Aetna Insurance Co., 
Protection Insurance Co., all 
Northwestern Insurance Co., Albany 
Lexington Insurance 


Hartford Fire Insurance Co., 
of Hartford; 
Insurance Co., Columbus Insurance Co.. 


Oswego; 
Co., and the Long Island Insurance Co. The action of this 
convention was set forth in a pamphlet, the title page of which 
reads as follows: The Proceedings of a Convention of Dele- 
gates of several Insurance Companies held in the City of New 
York, September, 1849, with a Classification of Hazards and 
Rates of Premium for Insurance against Fire in the Northern, 
Middle and Western States and British 1’rovinces. 

It will be noticed that this convention dealt with conditions 
in general throughout the United States and the result of 
their deliberations is set forth in the pamphlet. The con- 
vention delegated the application of the agreements reached 
by different companies for different parts of the United States. 
and the one dealing with the State of New York somewhat 
sets forth the results arrived at and the practices agreed upon 
by this convention. It is, therefore, from that pamphlet that 
quotations will be made. 

The companies that were authorized to handle the State of 
New York situation apparently enlarged the scope of their 
duties or had them enlarged, and this is set forth in the title 
page in the pamphlet published in November, 1849: Classes 


of Hazards and Rates of Premiums Designed for the State 
of New York, the New England States and New Jersey. 

We shall briefly comment upon the rules adopted and prac- 
tices urged as they are set forth in this pamphlet. 

1. Coinsurance at this time does not appear to have entered 
into the matter at all, and therefore we find, generally, in 
these pamphlets, at the very beginning, the statement that build- 





ings must be insured for separate and specific sums on each, 
also merchandise and fixtures as well as merchandise and 
furniture. 

2. .\ttention is called to the desirability of having all 
policies read alike in the written portion. 

3. The rates of premiums set forth in the book did not 
apply to the following cities: New York, Albany, Hartford, 
3oston, Brooklyn, Troy, and New Haven. These were prob- 
ably excepted cities. 

This brings us to the division of the pamphlet known as 
general rules and regulations and the following provisions 
are set forth therein: 

1. .\ specified sum must be insured on each building where 
there are no communications although the buildings adjoin. 

2. If two buildings communicate the higher rate of the 
two buildings shall be charged. 

3. When they 
are protected by doors, an additional charge of 10 cents is 


communicate although the communications 


made to each building and the contents. 

4. If communicating buildings are occupied by more than 
one tenant and in which any tenant requires the hazardous or 
extra-hazardous privileges, that rate shall govern all the ten- 
ants in the building and the buildings as well. 

5. Insurafhce written for a period less than a year was sub- 
ject to a charge according to the short rate table. “But poli- 
cies may be once renewed for the ratio of the premium required 
for the period of time for which the policy was originally 
made.” 

6. There was provision for assigning policies or their 
transfer, provided the consent of the company was procured 
and any difference in premium paid. 

7. Policies could be cancelled at the short rate, but in no 
case was the charge for less than one month. 
huilder’s risk, as it was termed, could 
It could be granted only once 
during the existence of the same policy without a charge and 


8. A carpenter or a 
be granted for fifteen days. 


if granted for a longer period, and less than a year, the short 
rate table determined the charge. There was one exception 
that if the original premium was 1% per cent, the charge for 
the carpenter’s risk could be optional. This probably means 
a premium of 114 per cent. 

9. The rule here forbade a charge for less than one month 
for a risk in any case except the carpenter’s risk for 15 days, 
which took the proportional monthly charge. 

10.. The rates are affixed to the several classes of buildings 
assuming their occupancy for non-hazardous purposes and 
if otherwise occupied a table of rates was furnished. 

Goods and merchandise which are classed as hazardous 
were charged 10 cents above the rate of the building. 

Goods and merchandise classed as extra hazardous were 


charged 20 cents above the building while those which were 


(Continued on page 15) 
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LIFE INSURANCE TRUSTS AND 
INCOME TAX REVISION 
LIVELY 


ance trusts was a part of the mid- 


discussion of life insur- 
winter conference of the Trust Officers’ 
branch of the American Bankers Asso- 
ciation. The interest of these men was 
aroused by the so-called administration 
income-tax revision bill. In section 2109, 
paragraphs g and h, of this bill, provision 
is made for the taxation of funded trusts 
set up for the purpose of paying pre- 
Such 
West 


and South, where there is no law against 


miums on life insurance policies. 


trusts have been common in the 


the accumulation of income from trusts. 
The existence of such a law in New York 
and a few other States has been con- 
sidered a legal drawback to the setting up 
that State. 


The two paragraphs mentioned are ap- 


of trusts of nature in this 
parently designed to make it impossible 
for a man to set up a trust for the pur- 
pose of paying premiums upon his life 
surance without being taxed, although 
it is quite evident that he never receives 
the income. This will have the obvious 
effect of somewhat limiting the sale of 
life insurance and also limits in some 
measure the possibility of co-operation 
between trust companies and life insur- 
ance companies. 

A more serious aspect is the effect of 
this law upon irrevocable trusts of this 
description which have been already set 
up. It is conceivable that a considerable 
hardship may be worked in such cases, as 
the grantor of the trust may have made 


No provision for such taxation, and, in- 


THE SPECTATOR 


deed, may have set up such a trust be- 
cause he believed that by so doing he was 
relieving himself of a heavy burden. If 
there are in existence very large trusts 
for this purpose (and there surely are) 
therefrom 


the taxation of the income 


would be no inconsiderable item. In 
other words, a man, having made a bona 
fide contract for large amounts of life 
insurance, and provided, as he supposed, 
for the payment of premiums thereon, 
may now find himself confronted with a 
large additional expense upon which he 
had not counted. There is no doubt but 
that the reaction may be partly against 
the life insurance companies and _ their 
agents, who advised this method of pro- 
viding for premium payments. There 
has, however, been some doubt expressed 
as to the constitutionality of applying 
these paragraphs to non-revocable trusts 
already operative. It may develop that 
they can only be applicable to revocable 
trusts and to trusts which may be set up 
in the future for this purpose. It was re- 
marked during the discussion referred to 
that the tax experts seem to have drawn 
up the paragraphs in question with the 
idea in mind that such trusts have never 
been used except as a means for evading 
Such a fallacy, if it exists, 
should be disproved. The whole question 


taxation. 


warrants the thoughtful consideration of 
life insurance men. 


N his recent address before the Fire In- 

surance Society of Philadelphia, upon 
the subject of Experience Rate Making, 
If. G. Richards held out the alluring pros- 
pect of a millennial period, some time in 
the future, when there would be no pre- 
ferred risks in fire insurance, and no ex- 
cessive commissions, because every risk 
would offer an equal opportunity for 
profit. Mr. Richards, who is qualified, by 
long experience in and close study of the 
fire insurance business, to form correct 
ideas as to its basic principles and the 
proper ways of applying them, has de- 
veloped a general plan which has been 
published in his book entitled “Experience 
Grading and Rating Schedule.” Under 
his method, the classification and grading 
of risks would afford a close measure of 
the fire loss cost of each grade and class 
of property, so that by adding thereto the 
loading for expenses, and the required 
proportion for profit, an equitable rate 


would be reached, and no grade of risk 
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Editorial 


would be, so far as anticipated profit is 
concerned, any more desirable than any 
other grade or class. As this is a result 
greatly to be desired, Mr. Richards’ plan 
is worthy of the careful consideration of 
all fire underwriters, particularly as the 
National Convention of Insurance Com- 
missioners is now urging the adoption of 
an equitable system of rating which can 
be applied uniformly throughout the 
entire country. 





HE continuing tendency towards 

centralization in the fire insurance 
business was again illustrated by the 
recent purchase of a Baltimore company 
by parties identified with a prominent 
New York insurance company. The list 
of groups of insurance companies in The 
Insurance Year Book already occupies 
several pages, and is constantly being in- 
Whether this gradual concen- 
tration portends more of good or of ill 


creased. 


for the insurance business is still an open 
question, and there are arguments favor- 
ing both views. One effect may be a re- 
duction in individual initiative by focus- 
ing great authority in a relatively few 
persons. On the other hand, the greater 
solidarity due to the concentrating pro- 
cess may operate to aid in the better 
handling of important matters, such, for 
example, as uniform country-wide rating. 
Probably the expected direct and col- 
lateral economies in the conduct of the 
business, to be derived from unified con- 
trol, are the most compelling motives in 
a majority of the instances where one 
company is purchased by or on behalf of 
another. 





GIRARD LIFE CHANGES 
Albert Short Becomes Second Vice-Presi- 
dent and Secretary 
At a meeting of the directors of the Girard 
Life Insurance Company of Philadelphia, held 
last week, Albert Short, formerly secretary of 
the company, was elected second vice-president ° 
and secretary. R. H. Wallace was elected 
third vice-president and treasurer, and C. T. 
Botting was made superintendent of agencies. 
New directors elected were William H. Fol- 
well and Claude E. Taylor, both of Phila- 
delphia, and Leopold Jay, of Newark. 
H. W. Kingery Made Vice-President 
H. W. 


and banking business in Wyoming, has disposed 





Kingery, formerly in the insurance 


of all of his banking interests there and is now 
vice-president of the North American National 
Life Insurance Company of Omaha, Neb. He 
is to assist in agency work, making bank line- 
ups and breaking in new men. 
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WASHINGTON 


These brief extracts from his ‘Farewell Address” should prove an 
inspiration to us all. 


“Citizens, by birth or choice, of a common country, that country 
has a right to concentrate your affections. The name of Amer- 
ican, which belongs to you, must always exalt the just pride of 
patriotism. The independence and liberty you possess are the 
work of joint councils and joint efforts, of common dangers, 
sufferings and successes. From different causes and from dif- 
ferent quarters much pains will be taken, many artifices employed, 
to weaken in your minds the conviction of this truth. As this 
is the point against which the batteries of internal and external 
enemies will be most constantly and actively directed, it is of 
infinite moment that you should properly estimate its immense 
value; that you should cherish a cordial, habitual, and immovable 
attachment to it, watching for its preservation with jealous anxiety; 
discountenancing whatever may suggest even a suspicion that it 
can in any event be abandoned; and indignantly frowning upon 
the first dawning of every attempt to alienate any portion of 
our country from the rest or to enfeeble the sacred ties which 
now link it together. Liberty will find in such a government its 


surest guardian.” 


The Prudential 






STRENGTH OF” 
CIBRALTAR” 






Epwarp D. DuFFIELD, President 








Home Office, Newark, New Jersey 


Insurance Company of America 
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KANSAS RATE SUIT 
Interest on ieeieniiied 
Item of Importance 


AGENTS ACT AS ARBITERS 
Whole Situation Involved in Politics—Pos- 
sibility of Early Solution Seen 

TorpEKA, KANSAS, February 19.—Governor 
Jonathan M. Davis of Kansas is preparing to 
dip into the question of the interest on the im- 
pounded premiums involved in the Kansas fire 
insurance rate suit. The Governor last week 
called upon William R. Baker, Superintendent 

Insurance, for a complete transcript of the 
record in the suit and the papers relating to 
the question of the interest on the impounded 
premiums. The Governor has also been in con- 
ference with G. H. Whitcomb, judge.of the 
district court of Shawnee county, who has 
made the orders relative to the impounding of 
the premiums. 

The Governor has indicated publicly that he 
thinks the State ought to get the interest on the 
impounded premiums to reimburse the State 
for holding the funds in trust and to pay the 
expense of the law suit and returning the money 
to the policyholders or the insurance companies. 
The Governor has admitted that the interest on 
the money actually does not belong io the State, 
except upon the theory of reimbursing the State 
for work done. Te also feels that it would be 
impractical to pay the interest to the policy- 
holders, if this were required, and that the in- 
terest would rightfully belong to the insurance 
companies if they win the suit. 

There is quite a bit of politics mixed up in 
the Governor’s activities. A year ago he had 
all the information then available regarding 
the impounding premiums. There has been no 
change in the matter since that time except 
that the fund has grown to more than one and 
one-third million dollars, and even a_ small 
interest rate would mount up rather rapidly. 

“T can’t see that having this money in their 
hands has caused the banks to be any more 
lenient with the public in the way of reduced 
interest or accommodations,” said the Gov- 
ernor. This statement and his interest in the 
matter are taken to mean that the Governor in- 
tends to use the impounded premium interest 
account for political, purposes during the com- 
ing campaign, if it is possible to do so. 

There appears to be a possibility that the 
Kansas fire insurance rate suit will be settled 
shortly out of court. An active effort at settle- 
ment is being made and the negotiations have 
gone far enough so that it may be said that 
there is a good chance. 

The officers of the Kansas association of in- 
surance agents are acting as the intermediaries 
between the companies and the State depart- 
ments interested in the suits. They have been 
working on a possible solution of the lawsuit 
for nearly two months and have met with some 
success, sufficient, it is said, to warrant them 
continuing the negotiations and to give them 
some hope of arranging a settlement. 


Premiums, 


CAROLINA INCREASES FUNDS 
Company Owned by the Home Will Add 
$450,000 to Capital and $450,000 to 
Surplus 
The Carolina Insurance Company, Wilming- 
ton, N. C., has voted to increase its capital 
from $50,000 to $500,000 and to add $450,000 
to its present surplus account of $50,000. This 
move will be carried out by the issue of 45,000 
shares of new stock having a par value of $10 
a share which will be sold at $20 per share 
to stockholders of record at the close of busi- 

ness on February 16. 

Authority for the increase was granted at the 
meeting of stockholders held on January 15, 
when the directors were given permission to 
increase the capital to not over $500,000. The 
new stock is to be paid for in two installments, 
one due on March 1 and the other on April 1. 
\ny of the new shares 
scribed by stockholders will be sold to anyone, 
but at a price not less than $20 per share. 
Control of the Carolina was recently acquired 


which are not sub- 


by the Home of New York, and the present 
capital increase, in addition to the broader 
facilities which are now at its disposal, makes 
the Carolina a substantial organization, eligible 
for admission into any State. 


Underwriting Results in 1923 


Under- Under- 
writing writing 
Name and Location of Company Income Profit (+) 


Earned or FL Oss =) 
io Hartford... , osees 21,580,900 61 3,953 
American, Newark. S bvecsiang ae 10,680,065 —436,6: 56 
American Alliance N. ¥. ; ... 1,406,081 +94 ,52 
American Automobile, E ouis.. 3,651,088 +128,9: 31 
American Central, St.’ Li sel Mo. 4,696,080 —59.478 
American Eagle Fire, N. Y. 3,594,339 —117,619 
Automobile, Hartford. 15, 598094 +86,364 
Bankers & Shipper rs, N. VY. 2,455,727 366, 359 
Boston, Boston. ase 6,344,403 +227,466 
Buffalo, Buffalo. ..... ae aes ahs 008,016 —70,186 
City of "New York, N. W.. “al 2,254,748 +116,531 


Oye 





L 














Merchants Fire, N. Y 3,372,481 +250,052 


Caledonian, E dinburgh. . disacass 2,856,942 +70,857 
Commerciz al U nion, N. Y. a wlatexe 1,605,593 +103,147 
Commercial Union Assn., London 9,906,705 +339,167 
Commonwealth, N. Y. tha atend 2,704,519 —123,526 
Continental, N. Y.... ea .. 19,374,661 —419,616 
Dubuque F. & M., Dubuque 1,561,459 +31,738 
Fidelity-Phenix, N. Y. 15,974,176 —299,472 
Franklin Fire, Philade Iphi: n 3,336,681 +269,128 
Glens Falls, Glens _— nN. ¥. 6,993,137 —177,020 
Globe & Rutgers, N. 25,693,680 - 26, 309 
Granite State Fire, P aieennth .. 1,040,354 )5 
Great American, N. Y........... 18,277,130 —82 2: je 
Hanover Fire, N. Y.......... ; 4,183,397 2,671 
Hartford Fire, Hartford.. . . . 52,665,239—2 67 6,334 
ee AS Seer ee ee a 15.199, 31 —340,; 529 
Home F. & M., San Francisco.... 1,764/898 —1,960 
Imperial Assurance, NS... ¥. 1,142,005 —34,746 
Liverpool & London & "Globe, 

Pe AGGRIMN Si 6s5.5 3c «co wae laa as 12 —55,827 
London & L ance ishire, London... 3,4: 33. «+ 311,322 
Mercantile, ; ~ 2268 066 — 60,407 

] 





Michigan F. & M., Detroit. . 010,577 —66,477 
National Liberty, N. ws 6,109,145 —177,187 
New Hampshire Fire, Ma anc -hester 1,565,699 +217,276 
New Jersey, Newark. . 1,376,030 —25,432 
North British & Mere. o> ondon. 7,735,375 +447,221 
Northern, New York. iteees Jee 303 +24,196 
Northern Assur., London BS eh ane 5,722,728 —55,404 
North River, N. ' ~ €qhe 50,496 72,158 

Northwestern N, ition: al, Mil- 
waukee ; : baw 334,597 +-11,571 
Norwich Union, ‘Norwich. . ree ,198,893 227,490 
Old Colony, Boston............. —_ 388 +36,873 
Ovient, Hactlord e666 is 34:5 3.056:01 , 221,103 
—58,485 


Pacific States Fire, Portland. 
Palatine, London..... aor cen 
Paternelle Fire, Paris..... se 
Patriotic Ins. Co. of Amer., 'N. Y. 
Pennsylvania Fire, Philade iphia 1 
Phoenix Assur., London 
Providence W ashington, Prov 
Queen, New York.. 

Re public of Te xas, Dallas... 
Rhode Island, Providence . 


‘ ,336,999 
457 544 -100, 869 
003,761 +297,428 

+89 709 
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2,37 

2,377 ‘709 
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266, '9: 56 

- : - iz 18,958 
Royal, Liverpool . cove « wo « « 18,535,890 +456,619 
2 464,975 —48,425 
813,093 +67 335 
- 100,2 229 

5S 


Skandia, Stockholm. . acaliers 
Star Ins. Co. of Amer., N. Y.. 
Stuyvesant, New York.... 
Sun, London.. 
Union Assurance, London . na 
Virginia F. & M., Richmond..... 1,178,388 - 
Westchester Fire, N.Y 7,141,985 —338 ana 
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FIRE RATES INCREASED 


New York City Gets Addition of Fifty 
Cents Per Hundred 


GOES INTO EFFECT AT ONCE 


Applicable to Congested Areas in Seven 
Named Districts—Household Furniture, 
Stocks and Building Contents In- 
cluded 

The New York Fire Insurance Exchange, at 
a meeting held last week, voted substantial 
increase in fire insurance rates, particularly as 
applied to congested areas in New York city. 
The changes decided upon go into effect imme- 
diately and appertain to household furniture, 
stocks and building contents now enjoying 
minimum ratings and also to specifically stipu- 
lated risks in these classifications as now rated 
under either comprehensive or general sched- 
ule. Manufacturing risks or risks rated un- 
der the manufacturing schedule, however, are 
not included in the present alteration. 

The percentage of increase in each instance 
varies with the amount of the existent rate 
and is due to the augmented fire losses suffered 
throughout the named areas in New York city 
during the past three years. The increase ap- 
plies to the final card rate and is fifty cents 
per $100 of insurance in force. The districts 
in which the new regulations apply are: Lower 
East Side, Harlem, Bronx Districts 1 and 2, 
Williamsburgh, Brownsville and East New 
York and the Coney Island section. 

The classes of buildings to which the rate 
increase applies were decided and voted by the 
New York Fire Insurance Exchange to in- 
clude brick apartment houses, frame apart- 
ment houses, brick stores and dwellings and 
frame stores and dwellings. Just what effect 
the new schedule will have upon future un- 
derwriting experience cannot be forecasted, as 
the losses by fire in the districts named have 
risen tremendously, not only during the past 
three years but also within the past few months 
and the records of 1924 will be a pronounced 
factor in determining the adequacy of the 
new rates. 


Hadden Gray Goes to Syracuse 

State agent of the National 
York State, has resigned, as 
1, to engage in the local agency busi- 


Hadden Gray, 
Liberty for New 
of March 
ness. 

The connection between the National Liberty 
and Mr. Gray will be continued by reason of 
the fact that he is taking charge of the insurance 
department of Hills and Company, Inc., Syra- 
cuse, New York, and has accepted the local 
agency of the National Liberty. 

The territory comprising the middle portion 
of New York State, which has been under the 
direct supervision of Mr. Gray, will be divided 
between Special Agents Kelley and Siebert; 
Mr. Kelley taking the agencies east of Syra- 
cuse and Mr. Siebert those west of that point. 
This arrangement will give the National Lib- 
erty the best representation in those sections. 
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LIFE INSURANCE 
All Standard and Many Special Forms 


ACCIDENT INSURANCE 
Policies that Sell and Make Friends 


GROUP INSURANCE 


GROUP ACCIDENT and 
SICKNESS INSURANCE 


The Manifold Profits Line 


SUBSTANDARD LIFE 











Liberal first-year com- 
missions — guaranteed 
non-forfeitable renewals 
in territories handled by 
Branch Offices. 














HAVANA IN 1925 


MISSOURI STATE LIFE INSURANCE COMPANY 


HOME OFFICE SAINT LOUIS 
M. E. Singleton, President 
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ALBANY LEGISLATION 
Little Progress Made with Pending Insur- 
ance Bills 

Arpany, Feb. 20.—Little progress has been 
made in the legislature the past weck with pend- 
ing insurance bills. Four measures amending 
the insurance law, sponsored by Assemblyman 
Hutchinson, have been passed by the House as 
follows : 

Amending sections 321, 322, 323, 324, 326 
and 328, and repealing section 329, relative to 
mutual automobile fire insurance companies. 

Also, relating to reciprocal requirements of 
insurance corporations and their agents. 

Also, relating to fraternal benefit societies. 

Also, in relation to the 
existing corporations and amendment of their 


reorganization of 


certificates. 

The House also has passed the bill of As- 
semblyman Dunmore, amending the insurance 
law in relation to limitation of expenses of life 
insurance companies. 

Additional bills introduced amending the in- 
surance law are the following: 

Senator Dunnigan, amending section 341-a, 
relative to additional powers of mutual auto- 
mobile casualty insurance corporations. Also, 
introduced in the House by Assemblyman A. I. 
Miller. 

Senator Reiburn, amending section 20-a, in 
relation to powers of insurance companies to 
purchase, improve and sell or convey real prop- 
erty during certain emergencies, and extending 
the time therefor two years, to March 1, 1926. 

Senator Dunnigan, amending sections 44 and 
46, in relation to time of reports of insurance 
companies, and of the Superintendent of In- 
surance. 

A bill amending section 3, workmen’s com- 
pensation law, has been presented by Senator 
relating to occupational 
The same measure has been presented in the 
House by Assemblyman Wilson. 

Other measures introduced include the follow- 


ing: 


Twomey, diseases. 


Senator Dunnigan, amending sections 2, 3, 
4 and 5, arbitration law, providing arbitration 
of controversies under insurance policies. 

Senator Dunnigan, amending section 138, 
civil practice act, by giving preference to an 
action founded upon an insurance policy. 


Assemblyman Bungard, amending section 
107-a-, general business law, authorizing a 


Wwarehouseman to take out fire insurance on any 
goods left for storage and to charge the cost 
to the depositor. 


New Fuel Oil Regulations in New York 
The Board of Standards and Appeals of 
New York city has adopted a new set of regu- 
lations dealing with fuel oil consumption and 
including amendments to existing fuel oil rules 
regarding the construction and installation of 
oil burning equipment and the storage and use 
of fuel oil. The new standards adopted have 
been published in the bulletin of the Board of 
Standards and Appeals in its issue of February 
13, 1924. 

William J. O’Gorman, secretary of the Board, 
told a representative of THe Spectator that 


the rules go into- effect at once and may have 
an important influence on the fire insurance 
rate situation in New York city provided it is 
found that the new standards are a factor in 
reducing losses by fire. The effect of the regu- 
lations now promulgated with regard to fuel 
Mr. 
the fire hazard in the metropolitan district. 


oil, said O’Gorman, would be to lessen 


Forest Fire Insurance in Norway 
Under the title, Contre L’In- 
Foréts en Grondahl & 
Anders 


“L’ Assurance 
cendie de Norvege,” 


Sons have published a treatise by 
I"jelstad, Norwegian delegate to the Interna- 
The 
treatise is identical with the report read by Mr. 


I‘jelstad before the International Agricultural 


tional Institute of Agriculture at Rome. 


Congress at Paris in 1923 and contains much 
valuable information on the subject of forest 
fire insurance in Norway, together with 
methods of forest fire prevention and the sys- 
tem of insurance adopted. 

Chapters are devoted to forestration and con- 
servation of lumber resources; legislation deal- 
location and equipment 


ing with forest fires: 


of fire lookouts; beginnings of forest fire in- 
surance; operation of the system, and the part 
taken by the insurance companies in guarantee- 
ing indemnity. The volume is profusely illus- 
trated, is generously supplied with maps, and 
is printed in the French language. 
Mississippi Fire Makes Good Statement 
As a result of its operations during the past 
year the Mississippi lire Insurance Company of 
Jackson statement showing sub- 


stantial gains in various items. 


presents a 
Among these 
are advances of over $60,000 in assets and over 
$40,000 in net surplus. The total premiums 
written last year aggregated over $1,000,000. 
The company now reports $1,228,662 of assets; 
a capital of $351,240, and a net 
$311,748, so that the surplus to policyholders is 
about $663,000. 
is now over $370,000. 
progressive company are: President, G. A. Wil- 


surplus of 


The unearned premium reserve 
The officers of this 


son; vice-president, J. Morgan Stevens; 
treasurer, M. L. Carpenter; secretary, W. D 
Mounger; assistant secretary, E. O. Spencer. 


Death of Joseph L. Windsor 
Joseph L. Windsor, special agent in Indiana 
for the Glens Falls Insurance Company, Glens 
Falls, was killed recently in a trolley accident 
at Anderson, Ind. Mr. Windsor was born in 


Marion, Iowa, and attended high school at 
Grafton, Mass., graduating from the Massa- 
chusetts Agricultural College in 1882. Since 


1808 he has been in the service of the Glens 
Falls and has made a host of friends, who will 
mourn his loss. 

Arthur B. Whittemore was appointed to take 
Mr. Windsor’s place as special agent for the 
Glens Falls in Indiana, and the change was 
effective as of February 11. Mr. Whittemore’s 
headquarters are at 906 City Trust building, 
Indianapolis. 

On account of this prompt appointment, 
there will be no disturbance in the Indiana rep- 
resentation of the Glens Falls. 


9 


REVENUE BILL CHANGES 
Provisions Used for Escape from Taxation 
May Be Revised 

Wasuincton, D. C., February 18—A num- 
ber of changes are provided in those sections 
of the revenue bill affecting insurance com- 
panies and it is probable that the revenue law 
of 1924, when finally enacted, will differ mate- 
rially in some respects from the present act. 
Most of the changes are for the purpose of 
making more definite provisions which have 
been found by experience to have been capable 
of being used in such a way as to permit escape 
from taxation, although it is possible that be- 
fore the bill is passed farmers’ mutuals will 
be given an exemption from tax on income. 

Among the changes made is the rewriting 
of the reorganization section so as to prevent 
its use for the escape of taxation by increasing 
the basis for determination of gain or loss from 
transferred in connection 
distributing as 


the sale of assets 
with a 


capital gains what are really dividends out of 


reorganization or. by 


earnings. 

The bill also provides that the amount by 
which taxes may be reduced on account of 
losses from the sale of capital assets shall not 
exceed 12% per cent of the loss, and changes 
are made in those provisions stipulating upon 
whom shall fall the tax in the case of trusts. 

It is not anticipated that the bill, as amended, 
will provide any material change affecting in- 
surance companies, other than any changes 
which may be made in the income tax pro- 
visions applicable to all corporations and other 
taxpayers. 


VIRGINIA TAX BILL 
Seriously Affects Domestic Companies 
Ricumonp, Va., February 18—A_ part of 

the general revenue bill introduced in the lower 
branch of the Virginia General Assembly last 
Thursday by Delegate White provides for an 
increase in taxation of all insurance companies 
operating in that State. The domestic com- 
panies are more seriously affected than the 
foreign companies, as several of the latter oper- 
ate in a number of States having retaliatory 
laws, and will be forced to pay a higher tax 
rate than at present if the Virginia bill is 
passed by the legislature. 

The present rate of taxation is as follows: 
Life premiums, 2% per cent; fire and casualty 
(except compensation) premiums, 234 per 
cent; compensation premiums, 3 per cent. 


Merchants Insurance Company, Providence 

The old Merchants Insurance Company of 
Providence, R. I., which was placed in liquida- 
tion in 1900, has heen reorganized to transact 
fire and allied lines. The capital is to be 
$350,000, the stock being sold at 200 per cent 
to produce a surplus of $350,000. Officers have 
been elected as follows: President, Emil G. 
Pieper ; vice-president, Frederick S. Peck; sec- 
retary, Tunis Johnson. A statement as of 
January 16, 1924, shows $514,140 of assets, on 
that date the capital paid in being $251,756, and 
the net surplus $248,029. 
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MISSISSIPPI FIRE INSURANCE COMPANY 


Home Office 
JACKSON, MISSISSIPPI 


Soundly Organized 


Abundantly Financed 


Ably Managed 


Statement of Assets and Liabilities December 31, 1923 


ASSETS 
U. S. Government Bonds..... . $185,500.00 
Government and Municipal Bonds 15,100.00 
Bani Stocks. «0.6566 sc bese 900.00 


565,777.35 
4,660.72 
144,715.46 
234,511.39 
46,877.51 
30,619.32 


Mortgage Loans..... 
Certificates of Guaranty...... 
Cash on Hand and in Bank.... 
Agents’ Balances. . 
Due from Reinsurance Companies on Losses Paid 
Accrued Interest.............. 


Total Premiums Written In 1923 - 


LIABILITIES 
CApitaliStoels a 6.2 i6hs.oidis,ccedre tee ay otee oe eas $351,240.00 


ee rer or 311,748.43 
370,891.23 
Due Reinsurance Companies for Premiums. . . 112,525.11 
den eee 43,381.41 


PUTplUS. «2.0. etic hen 5 


Reserve for Unearned Premiums................ 


Reserve for Losses......... 


Reserve for Taxes.......... ke het 10,500.00 
Reserve for Contingencies... ........50s0...00: 24,093.87 
Reserve for all other Liabilities................. 4,281.70 


$1,228,661.75 


$1, 008, 140.42 


G. A. Wilson, President 


J. Morgan Stevens, Vice President 
N. L. Carpenter, Treasurer 


W. D. Mounger, Secretary 
E. O. Spencer, Assistant Secretary 

















A TEXT BOOK 


LIFE INSURANCE 


By S. S. HUEBNER 


This book is designed to be a comprehensive text 
book adapted to the needs of all persons desiring 
a clear and simple exposition of the subject. The 
author has had in mind particularly the needs of 
life insurance solicitors and others in the business, 
and of students in colleges and high schools. To 
fulfil this purpose it has been the author’s object 
to bring together in compact and classified form the 
essential facts, principles and practices of the life 
insurance business, and to present them in a simple 
untechnical manner. The book does not attempt 
to discuss the highly technical aspects of the busi- 
ness, such as the specialist may desire; instead its 
purpose is to treat comprehensively those phases 
concerning which the average student, layman and 
solicitor should be informed in order to have a clear 
understanding of the nature of life insurance and 
the family, personal and business uses to which 
it may be put. 
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Ready! 
New York State Field Annual 


AND 
Insurance Directory 


ONTAINING a complete list of agents in 

New York State (*exclusive of Greater New 

York) with complete address, list of companies 
represented, etc. 


Many new features are included that will be 
found only in ‘‘Field Annuals.” 


*Greater New York is published separately. 





THE INSURANCE FIELD CO. 
Incorporated 
P. 0. Box 617, Louisville, Ky. 
Send me a copy of the NEW YORK STATE FIELD ANNUAL 
AND INSURANCE DIRECTORY. Enclosed find check for 
$5.00 to cover cost. 
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REPUDIATE GOVERNOR 
HYDE 


Missourians First Over the Top in 
Fire Waste Contest 


STATE 100 PER CENT FOR 
PREVENTION 


People Are Determined That Missouri Will 
Be Second to No State in Con- 
servation 
Sr. Lours, Mo. Feb. 15.—Missouri has re- 
pudiated Governor Arthur M. Hyde and his 

doctrines on fire prevention. 

In the first public test since the State ad- 
ministration placed the Commonwealth in bad 
repute throughout the country by the Gov- 
ernor’s refusal to issue a Fire Prevention Week 
proclamation last October, Missourians have 
shown that they are not in accord with the 
Hyde ideas or ideals. 

Missouri first over the top in the National 
Fire Waste Contest is the biggest rebuke Gov- 
ernor Hyde and his administration have re- 
ceived. 

Missouri is 100 per cent for fire prevention 
with the single possible exception of the Hill 
in Jefferson City across the street from the 
Madison hotel. [very Chamber of Commerce 
affiliated with the United States Chamber of 
Commerce has joined the big contest and the 
people throughout the State are determined that 
Missouri’s showing in the conservation move- 
ment will be second to no State in the land. 


Hanover Fire Stronger Than Ever 
Now in its seventy-second year, the Han- 
over Fire Insurance Company of New York 
presents a financial statement that proves the 
company to be in stronger position than at 
any previous time in its long and honorable 
1924, its resources 
aggregated $7,907,079, or over $400,000 more 


career. As of January 1, 
than a year earlier; while, after increasing its 
reserve for reinsurance by over $300,000, to 
the sum of $4,204,082, and making due pro- 
vision for all other liabilities, the company ex- 
hibits a surplus as to policyholders of $2,902,- 
lol, having increased this item by more than 
$190,000 during the past year. 

That a large proportion of the assets of the 
Hanover Fire are readily available for any 
emergency or when it 
is noted that the sum of $5,608,351 is invested 


contingency is clear 
in bonds and stocks, while the cash balance 
on January 1 was $320,801. The company 
owns its home office building, at 34-36 Pine 
street, New York, a thirteen-story structure 
which is valued at $979,300. It has loaned out 
on guaranteed mortgages the sum of $122,550; 
has over $50,000 of interest accrued, and also 
has a normal amount of outstanding premiums 
and other assets. 

Chief the liabilities is the 
lor reinsurance, $4,204,082, and the surplus 


a to policyholders, $2,902,101, 


among reserve 


is made up of 


$1,500,000 of capital and $1,402,101 of net 
During the year the company declared 
4 stock dividend of $500,000, which accounts 


surplus, 





for the small reduction in net surplus, although 
the surplus to policyholders shows a substan- 
tial increase. 

The conservatism of the company is illus- 
trated by the character of its bond investments, 
these including United States and District of 
Columbia valued at $1,687,780; State 
and municipal bonds worth $499,900; railroad 
bonds to the value of $669,370, and public util- 
ity and other bonds carried at $329,004. 

Three-quarters of the net premiums of the 
Hanover Fire last were derived from 
fire risks, the loss ratio thereon having been 
50 per cent; about $600,000 of motor vehicle 
premiums only entailed losses of 45 per cent, 
and the company also wrote lesser amounts of 
ocean and inland marine and tornado business. 


bonds 


year 


Capable, conservative administration has been 
a feature of the Hanover’s history for many 
years, its management being in the hands of 
the following officers: President, R. Emory 
Warfield; Montgomery Clark 
and Charles W. Higley; secretary, Ie. S. Jarvis. 


vice-presidents, 


GLENS FALLS LIBRARY 
Volume Five of Series Entitled “U & O, 
The First Little Brother” 

Volume V of the Falls 
library treats of use and occupancy insurance 
title “U & O, The First Little 
This little booklet, published by the 
Glens Falls Insurance Company, Glens Falls, 


Glens Insurance 


under the 
Brother.” 


New York, and prepared by the Brearley Ser- 
vice Organization, is the predecessor of a num- 
ber of others which will treat the various special 
lines incident to the fire insurance business. 

In a chapter entitled “How to Sell Use and 


Occupancy” the author says: 


Thousands of agents have but a_ sketchy 
notion of this important branch of insurance, 
and among those who have given it any thought 
there often prevails the mistaken impression 
that it is intended only for the large concerns. 
This is unfortunate, because the small merchant 
or manufacturer may be less able than the large 
to stand the strain imposed by conditions fol- 
lowing a fire and therefore more dependent on 
protection. Use and occupancy insurance 1s 
needed by almost every business concern, irre- 
spective of its size. 

Willmott Made Second Vice- 
President 





Percy H. 

At a meeting of the directors of the Agri- 
held 
the seventy-first annual meeting of the stock- 
holders at Watertown recently, Percy H. Will- 
elected 


cultural Insurance Company, following 


mott, secretary of the company, was 

second vice-president and secretary. In_ this 
office he succeeds the late W. C. Stebbins. All 
the other officers of the organization were 


re-elected. 
At the meeting of the stockholders, H. W. 
Waite, 


elected to a place on the board of directors. 


treasurer of the Agricultural, was 


Charles M. Haid Appointed 


Haid, who formerly had offices 





Charles Al. 
at 80 Maiden 
appointed a staff adjuster for the American In- 

Mr. Haid, a 
native of Montclair, N. J., was at one time staff 


Lane, New York city, has been 


surance Company of Newark. 


Il 


adjuster for the Glens Falls and also carried 
out adjustments for the Liverpool & London & 
Globe, the Phoenix of London and the New 
York Underwriters. 

Mr. Haid wil! make his headquarters in New 
York city and will have supervision over auto- 
mobile adjustments in northern New Jersey and 
throughout the New York metropolitan terri- 
tory. 


BOSTON PREMIUMS 

Gain of Over Half-Million in Past Year 

Boston, February 19.—The premium receipts 
for metropolitan Boston, as shown by the Bos- 
ton protective department’s figures, for the last 
six months of 1923, show an increase of nearly 
half a million over a corresponding period of 
1922. The total reached $4,826,928, with the 
following companies reporting the ten highest 
Globe & Rutgers, $126,923: Royal, 
$104,975; Home, N. Y., $95,007; L. & L. & G., 
$91,553; Hartford, $87,465; Attna, $80,321; 
Home Underwriters, $80,223; Northern As- 
surance, $76,070; Automobile, $73,490; Great 
American, $72,853. 

Compilation of 
local agencies gives the following agencies as 
collecting the largest amount of premiums in 
Metropolitan for the period 
Agencies are listed in order of reported re- 
turns: Gilmour, Rothery & Co.; John C. Paige 
& Co.; R. A. Boit & Co.; Field & Cowles; 
Carney, Liffer & Co.; Dewick & 
Flanders; R. S. Hoffman & Co.; OBrion, Rus- 
sell & Co.; Hinkley & Woods; Cyrus Brewer 
& Co.; Russell & Fairfield; Patterson, Wylde 
& Windeler; Kimball, Gilman & Co.; Rogers 
& Howes; W. A. Muller & Co.; Hollis, Perrin, 
Henry M. Fenton. 


figures: 


these figures according to 


Boston named. 


Kaler, 


Kirkpatrick & Co.; 


Premiums in New York City in Last Half 
of 1923 

Below are shown the amounts of premiums 

New York city by the 

principal companies in the last six months of 


received in some of 


1923, compared with those in the correspond- 


ing period in 1922: 

Name of Company 1923 1922 
American Alliance, N. Y...... $88,233 $68,483 
American Eagle, N. Y........ 138,010 149,896 
\merican Equitable, N. Y..... 188,300 206,782 
Automobile, Hartford ........ 234,859 154,816 
Boston, Hosta « «cscsccsccccs 116,484 107,015 
City of New York, N. Y....... 156,067 135,878 
Concordia, Milwaukee ....... 120,997 100,310 
Continental, Ni ¥s.scccce aes 506,665 450,470 
Fidelity-Phenex, N. VY... .cec< 226,247 196,441 
Fire Association, Philadelphia. 136,216 110,604 
Franklin, Philadelphia ....... 106,704 92,218 


Philadelphia 
Globe & Rutgers, N. \Y 
Great American, N. Y........ 
Hanover, N. Y 
Home. New YWotks.. «<< «s<ce: 
Ins. Co. of N._A.,. Pinla:... 
Liv. & Lon. & Globe, Liverpool 


349,310 
500,186 


$36,836 
576,045 
108,862 
615,636 
269,548 
414,865 





London Assur., London...... 150,340 

London and Lancashire, London 229,694 

Merchants Fire, N. Y:....-.: 115,941 

National, Hartford  ....<...0. 212,131 

National Liberty, N. Y....... 156,667 

National Ynion, Pittsburgh.... 158,957 

Newark Fire, Newark........ 100,051 

Niagara Five, Ni Vins. .ccn 193,643 

North British & Merc., London 260,874 

North River, N PPS rer 289,007 

Phoenix, Hartford 129,063 127,993 
Ovient, Hastiord ...0..2..60 98,332 79,467 
Chita. IN. ¥ vvsicac cosas vanes 114,418 121,566 
Scottish Union & Nat’l., Edin- 

Gee oi cn Apa eee aawen 123,849 124,387 
Springfield F. & M., Springfield 110,174 112,424 
Star, New Week... .icccacccccc 95,208 32,014 
Sun Ins. Office, London...... 190,814 158,425 
Utine Entities .cccaccacesu« 161,946 146,139 
United States Fire, N. Y..... 303,946 264,930 
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Nhe Steadying hand in 
NATIONAL progress 


Every project vital to the life of the 
nation is dependent upon Insurance. The 
business of protection has become a 
great national force, no less than that of 
the railroads and banking systems, by 
enabling other industries to forge ahead 
despite the menaces that would stagnate 
their growth. 


Through its vast operations, the L. & L. 
& G. forms an important part of this 
industrial background. Its steadying 
influence is felt, for example, amidst the 
throb and bustle of many great mines 
throughout the country. Its stability 
has won particular recognition for the 
L. & L. & G. among men whose task it is 
to unearth power for the work of the 
nation. 


“[ITVERPOOL, 


=\ 
ano IL ON DON 
AND GLoBE 


Insurance Co.r-: 

















rt HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


Henry G. BARBEE JAMES A. BLAINEY GEORGE A. MoRIN, 


President Managing Under. 
Fire Dept. 


Vice-Pres. and 
Secretary 








FIFTEENTH ANNUAL STATEMENT OF 


Georgia Casualty Company 


flacon,  eorgia 
W. E. SMALL, President 


Compiled under the laws of the States of New York, Pennsylvania 
and Georgia as of December 31st, 1923 


ASSETS 

ECE OS ES ee ee ee eRe PAU ania ae rat ae Sey $ 800.00 
Hirst Mortoase oats... «0s. .: sc aon cess sucess 612,559.95 
Bonds (Market Value). «66.66 cn0sc hee eee ee os 1,015,556.10 
Stocks (Market Vahie).......606056 00sccren cows 14,750.00 
CORE RMN. 6 osc ga ens ssn a veh en eR evans 6,998.87 
CashunvBank and -OMmee.... 6.56.66 cose sieo ese 97,218.88 
Premiums in Course of Collection—Less than 90 

6 [SS RAs SNOOP att Po eR moment arto i ere ants 7 782,715.06 
Interest Dune and Accrued’. ..... 6.66. 5.8 nse ne 19,005.13 

Total Admitted Assets . «2. .<..666005 se 0eued $2,549,603.99 

LIABILITIES 

PRR Sieh IR CSEEY Oe Us os. seiere « ctolncietn oc eames $1,163,547.37 
Liability and Workmen’s Compensation—Loss 

[DUALS 1 SRR eer eee neg rere oe Demme eNeme HAN, Pays, Cees ts 570,317.70 
Losses Reported and in Process of Adjustment. . 98,398.30 
Commission on Premiums in course of Collection. 162,076.75 
AMOS VAICOIC El cee. 5.5 cr5r6)b/078) tone Seaeeaew a aE saa eto teuenee 46,752.89 
Ati Oeher Liabilities. 5 o.oo oe lakes 4,773.69 
Canital Stoek...5-c-. 6 Sh ose ase $300,540.00 
RP SCEE STO 0) | CRM Ao 203,197.29 
Surplus to Policyholders. ..... 6. 5.054 ass eens 503,737.29 


Motal lira stes sc cse rce 8 oy ss econ Shes alent $2,549,603.99 


SURPLUS AND RESERVES AS TO POLICYHOLDERS, 
$2,346,000.00 


— 
————— 


























HOME OFFICE, NEW YORK 


CASUALTY INSURANCE 
FIDELITY AND SURETY BONDS 


We seek to deserve our progress and the sustained 
confidence of the public by giving our agents 
practical support—in which the first essential is a 
Claims Service equal to the moral obligation of our 


contracts. 
The Royal Indemnity Adviser. 
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THE 


FIRE INSURANCE 
POCKET INDEX 


for distribution to policy- 
holders and prospects 


A WONDERFUL WORK OF 
REFERENCE—THE BEST 
AND EARLIEST CHART 


Every Fire Insurance Agent 
Needs it in his business 


The Fire Insurance 
Pocket Index 


contains a vast amount of 
condensed information, includ- 
ing Statistical Tables and Lists 
of 


ALL STOCK FIRE INSURANCE COM- 
PANIES 


operating in the United States 


200 IMPORTANT MUTUAL COM- 
PANIES 


ALL LLOYDS AND RECIPROCALS 
ALL UNDERWRITERS’ AGENCIES 


CLASSIFICATION OF PREMIUMS 
AND LOSSES 


UNDERWRITING PROFITS AND 


LOSSES 
Also other Useful Information 


It is the Earliest Chart Published 
It is Issued Yearly in March 
It Contains 108 Pages 
and is 


A POCKET ENCYCLOPEDIA OF 
FACTS AND FIGURES 


It posts the agent and enables him 
to intelligently advise his clients. 


PRICES 
Per copy, Manila Tag, 75 cents 
100 copies, with imprint $30. 


Special rates for large quantities 


THE SPECTATOR COMPANY 
Publishers 


CHICAGO NEW YORK 
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MERCANTILE GETS BUSINESS 
Two Omaha Companies Reinsure Oustand- 
ing Liability 

Omauwa, NeEs., February 20.—The Nebraska 
National Fire Insurance Company and _ the 
Omaha Liberty Fire Insurance Company have 
announced that they have just re-insured all 
outstanding liabilities with the Mercantile In- 
surance Company of New York. These com- 
panies have announced that they will operate 
in the future only as local companies writing 
automobile and hail insurance. The Omaha 
Liberty Fire Insurance Company has_ been 
operating in twelve States. It has given its 
agents an opportunity to become agents for the 
Mercantile Company. 

The State department of commerce and 
banking approved the re-insurance move. The 
Nebraska National Fire Insurance Company 
has been in existence for a quarter of a 
century, and the Omaha Liberty Fire Insur- 
ance Company has been operating for the past 
five years. 








Fire Insurance 


New Commercal Union Vice-President 

At to-day’s meeting of the newly elected 
directors of the Commercial Union Fire Insur- 
ance Company of New York, Wm. M. Ballard, 
who has been the secretary of the company for 
many years, was elected vice-president. 

James Gaukrodger, the new director of the 
company, was elected secretary. 

Both of these officers have had a long career 
with the company, of which Whitney Palache 
is president and F. W. Koeckert a_vice- 
president. 


Advertising Conference Reservations 

Stanley F. Withe, vice-chairman of the on- 
to-London committee of the Insurance Adver- 
tising Conference, reports that there is still an 
excellent chance for members to secure reser- 
vations on the Republic (the official boat) at 
the minimum rate of $130. The entire trip 
can be made for a minimum of $355. Mr. 
Withe urges members to commit themselves to 
the trip before it is to late. 





Extracts from Statements of Fire and Marine Insurance Companies 


Supplemental to tables published in THE SPECTATOR in previous issues. 


Name and Location of Company 
Atwood Fire, N. Y 


Charleston Ins. & Trust Co., S. C.... 
Columbia, Jersey City 


Commercial Union, London. . 


Commercial Union, N. Y.............. 
Commonwealth, N. Y.......... 
County Fire, Phila:... 2. <<... 
Dubuque F. & M., Dubuque, Ia....... 
Georgia Home, Columbus, O... 


Granite State, Portsmouth, N. H........ 
Hanover Fire, N. Y.. 

Hartford Fire, Hartford.............. 
Home Fire & Marine, San Francisco.... 
menuangies) Meamees Wegiiaie 3 Oo oe ws Cadden ves 
Iowa Manufacturers, Waterloo....... 

Lumbermens Mutual, Mansfield, O............. al arareaes 
Marquette National, Chicago.........--- 
Massachusetts F. & M., Boston........ eS or 
Mercantile, N. Y......... 
National Reserve, Dubuque, Ia..... 


New Brunswick Fire, New Brunswick.......... Mere s 


Naw Jersey, Newatlis cc ccsaciceecde sss 


North British & Merc., London..... ee eR eA 


Northwestern National, Milwaukee..... 


Ohio Parmecs, Le RiGy <5. oi s6% ove Pee Det sient 


Palatine Damon. « 6cc6 sess sites pees ear ae 


Patriotic Ins. Co. of America, N. Y..... 

Pennsylvania Fire, Phila...... 

Prudential Ins. Co. of Great Britain, N. Y............-. 
Queen, New York. ......ccccticevecese 
Richmond, Ni Weeks cc ccccvevcccecs eet eet ana eG 
Southern Home, Charleston, S. C..... 

Star Ins. Co. of America, N. Y......... Pr Te 
Union, London....... meer 

Utah Home, Salt Lake City.......... PPO ONT 
Westchester Fire, N. Y........ 


Yangtsze Ins. Assn., Shanghai.........-- 
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Surplus to 
Dec. 31 Assets Policyholders 
wees ure armas 1923 $840 ,452 $741,518 
1922 825,133 740,359 
sana 1923 412,954 260,654 
1922 427,545 269,484 
eat nietel erate 1923 2,178,085 1,189,855 
1922 2,124,423 1,232,085 
. {1923 15,832,085 5,507,644 
1922 15,158,649 5,285,659 
. {1923 2,552,364 701,453 
\1922 2,209,777 555,026 
1923 5,210,595 1,988,034 
1922 4,886,703 2,065,759 
beldtaetae 1923 940,624 
1922 1,079,922 
eT ee 1923 1,323,064 
1922 1,209,565 
intding peewee 1923 338,915 
1922 339,671 
1923 2,3 3 1,048,716 
1922 2,396,839 1,052,085 
aa icon 1923 7,907,079 2,902,101 
1922 7,510,438 2,711,113 
anes 1923 74,493,584 22,186,400 
1922 67,159,351 23,301,472 
Walsh crseets 1923 4,270,856 2,070,044 
1922 3,986,320 2,029,571 
Ser ee 1923 525,251 329,325 
1922 479,324 323,407 
1923 381,821 172,886 
1922 366,078 151,059 
wee 1923 1,846,813 697,060 
1922 1,973,160 782,728 
1923 1,910,089 910,533 
1922 1,742,646 781,626 
1923 1,462,815 1,055,299 
1922 1,406,259 1,022,524 
1923 4,712,649 2,200,701 
1922 4,542,494 2,278,339 
st iar arg 1923 1,426,820 529,193 
\1922 1,306,793 530,192 
Sina ak sion aaa etaaraca 1923 1,313,498 380,724 
1922 1,467 ,462 523,724 
nwaeners 1923 2,804,674 1,164,583 
1922 2,433,804 1,110,454 
ME CECE Re 1923 13,838,495 5,190,330 
1922 13,508,221 5,075,530 
eiteans 1923 10,804,642 3,484,126 
1922 10,772,194 3,502,840 
alee 1923 4,840,454 967,855 
1923 4,854,098 1,077,789 
ee re 1923 5,359,070 1,763,516 
1922 5,183,128 1,749,717 
re 1923 1,415,506 780,815 
1922 1,298,691 789,121 
1923 11,929,511 4,537,053 
1922 11,401,469 4,343,400 
evalua 1923 2,390,799 1,113,449 
1922 1,892,548 1,362,103 
Betdech exter hotag 1923 18,307,514 8,172,798 
1922 18,859,379 8,677 ,662 
eer ee 1923 1,996,009 954,480 
1922 1,827,160 784,847 
i x racaears 1923 811,467 465,184 
1922 619,575 520,623 
1923 4,389,061 2,269,281 
1922 3,896,016 2,116,415 
1923 3,075,937 792,257 
1922 2,935,517 957,003 
eee Trae 1923 2,128,329 1,291,719 
1922 2,136,975 1,390,421 
fustage 1923 12,733,963 4,644,685 
1922 11,149,598 3,456,444 
. {1923 697,141 387,159 
\1922 690,210 368,271 
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ROSSIA INSURANCE COMPANY 
OF AMERICA 
THE FIRE REASSURANCE COMPANY 
OF NEW YORK 
AMERICAN FIRE INSURANCE CORPORATION 
OF NEW YORK 
UNION RESERVE INSURANCE COMPANY 
OF NEW YORK 
REINSURANCE 
HARTFORD CONN. 
UNITED STATES BRANCH 
Financial Statement, December 31st, 1923 
ADMITTED ASSETS LIABILITIES 
Bonds and Stocks.................. $8,210,337.09 Unearned Premium Reserve......... $4,472,708.70 
Real Estate.................. 398,462.94 Reserve for Losses.................. 4,302,713.10 
Cash on Hand and in Banks. . 315,929.54 Reserve for Taxes and other Liabilities 888,358.71 
Other Assets............... 2,596,913.98 SURPLUS TO POLICYHOLDERS.. 1,857,863.04 
$11,521,643.55 $11,521,643.55 
Increase in Premium Income......... $1,623,060.72 Increase in Reserves................ $1,260,011.49 
Increase in Assets............... 1,281,551.17 Increase in Surplus................. 21,539.68 








General Accident Fire and Life Assurance Corporation, Ltd. 


General Building 
Fourth and Walnut Streets, Philadelphia 


FREDERICK RICHARDSON, 
United States Manager 
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The Making of the Fire Insurance Rate 
(Continued from page 4) 


specially hazardous were charged not less than 50 cents in 
addition to the rate of the building. 

11. .\ charge of 20 cents was added to the building situ- 
ated in streets less than 40 feet in width, while stores in courts 
and alleys, and those in the rear of other buildings, took an 
extra charge of 25 cents. 

12. If camphene, gas, or any similar inflammable fluid was 
used for lighting, it entailed an additional charge of 20 cents 
to the regular rates and it was further provided that the 
policy should expressly prohibit the use of such lights. 

13. Finally, a charge of 50 cents was added to the regular 
rate on all buildings which had the roofs covered with a com- 
position of pitch and paper or other inflammable substance. 

The classification for buildings was denominated private 
warehouses or buildings occupied wholly or in part as stores 
and offices. A building of the first class with walls at least 
12 inches in thickness and rising above the roof with a proper 
coping without communication with another building, a roof 
of tile, slate, or metal, with the gutters and cornices of brick, 
stone or metal and with iron shutters on front and rear had 
arate of 60 cents. Provision was made for the absence of 
shutters on either front or rear, 5 cents; both, 10 cents. Like- 
wise, the absence of a coping or if the two side walls did not 
rise 6 inches or more above the roof, an additional charge of 
Should the cornice or gutter be of wood, 5 cents 
It would be possible, therefore, for 


10 cents. 
additional was charged. 
a building of this class, which departed in these particulars 
from the standard, to have a rate of 75 cents. 

The buildings of the second class, which were practically 
the same as the first except that the roof was of wood, took a 
rate of 85 cents. Those of the third class, which further 
departed had a charge of $1.10 and the fourth class, which 
were wooden buildings detached 100 feet, took a rate of $1.00 
with an increased charge for additional ones in a row running 
as high as $3.00 if the block contained five or more. 

In buildings of the first, second, and third classes, there was 
provision for certain deficiency charges which applied to any 
First, if the walls were deficient in thickness, if 
if three buildings 
communicate, 30 cents; four, 40 cents; five, 50 cents. When 
the risk was not of the sole tenant class, an additional charge 


of them. 
two such buildings communicate, 10 cents; 


Was made, running as high as 40 cents. 

Should it happen that a building of the first class was de- 
tached one hundred feet or more from all other buildings, 
instead of 60 cents it took a rate of 50 cents, while buildings 
of the second and third classes which were thus detached in 
place of taking their respective rates of 85 cents and $1.10, 
took a rate of 60 cents. 

The next division, denominated public warehouses or gen- 
eral storage stores and the merchandise therein, was with rates 
mn the first class of $1.00; second, $1.25; third, $1.50. There 
Was no reduction if a building of the first class was detached 
100 feet, but the second and third classes were reduced to 
$1.15 if they were detached 100 feet. 
rates if detached of $1.50, but if adjoining other buildings 
$2.00. Extra charges were provided for exposure to steam 
Also the 


Frame buildings took 


boats and locomotives and other special hazards. 


15 


presence of an elevator operated by steam or water power en- 


tailed an extra charge. 


DweELLInGc Houses IN CITIES OR VILLAGES 
Dwelling houses were divided into six classes and took 
First, 45 cents; second, 50 cents; third, 85 


Dwellings 


rates accordingly. 
cents; fourth, go cents; fifth $1.25; sixth, $1.50. 
of the first class were considered detached if 50 feet or more 
from other buildings because a reduction of 5 cents was made 
for that condition. Provision was then made for a charge of 
5 cents if the brick walls were less than 12 inches while if 
the brick building was in the rear, 15 cents was charged. 
Wooden dwellings of all classes in a row which were less than 
10 feet apart had an additional charge of 25 cents. They 
received a credit of 10 cents for a slate or metal roof if they 
were detached more than 50 feet but tess than too feet, 15 
cents was allowed as a credit; and if they were detached 100 
feet, took a rate of 60 cents. Buildings which were occupied 
as store and dwellings took a rate on stores; household furni- 
ture was charged 10 cents above the rate of the building in 
which it was contained. 

Specific provision is made for the following classes of risks: 
churches, academies and public schools, hotels and taverns, 
livery stables and tavern barns, country stores, flour mills, 
paper mills, iron foundries, breweries, machine shops, tan- 
neries and saw mills. The provisions for churches read as 
follows : 

Cents 

Churches, built of brick or stone, slate or metal roof, and detached 
100: feet from other: buildings: .<..0.< 6 cena ne ce osseesas wees 40 
If built of brick or stone, roof of wood, or with a wooden steeple 
or tower, and detached 100 feet.........0.c-cecccsscescecoce 


lf built of wood and detached 100 feet...........<.. scccassiecceda«eees 73 
Organs in churches to be charged 50 cents additional. 


The interesting thing about this is that it recognized the 
fact that wooden steeples or towers were dangerous and made 
an additional charge, and it also recognized the susceptibility 
to damage of the organ and made a very heavy additional 
charge as compared with the other contents. 

The nearest approach to what we might consider a schedule 


is that for flour mills and it was as follows: 
Cents 
Built entirely of brick and stone, with not over six run of stone, 
and exposed only from its own hazard, and propelled by water 


POWER oan cdi e ccs inside Seemnsidiseccis ce ease ccdin eed wsaeaesmeae 200 
Builé wholly: or in part of wood... «200.5 <0<csccsee wees sone nseees 225 
Built of brick and stone and propelled by steam power..........-. 300 
The same built Of W00@s. << oc.ceccncccsles covseccadscseedeesteren 350 


For each additional run of stone 5 cents to be added. 
When the smut machine is in the basement, and can be easily flooded, 


25 cents to be deducted. 
Additional premium to be charged for external exposure according to 


degree of hazard. 

If there be a sufficient forcing pump, with suitable quantity of hose, 
deduct 25 cents. 

CLASsEs OF HAZARDS 

All goods, ware, and merchandise were denominated as 
hazardous, extra hazardous, or specially hazardous. The 
hazardous class was divided into two groups, one known as 
A and the other as B. In the case of the A class, the list is 
short and consisted of hardware; cutlery; wine in casks; dry 
goods; wine in glass in packages; looking glass in boxes: 
window or plate glass, in boxes; household furniture. 

In the printed pamphlet all these items were preceded by 
a star, which means that the rate of insurance for this kind of 
property was 10 cents in addition to the rate on the building. 
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THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


| t 


Established 


LONDON GUARANTEE & ACCIDENT C0, Ltd., °rsenen 


Head Office 55 Fifth Ave., New York 
C. M. Berger, United States Manager 


Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers. 


145 Milk Street, Boston; Mass. 








CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y 
Guaranty Fire Assurance Corp., N. Y 


F. M. GUK2, Mgr. Western Dept. HAROLD JUNKER, Mgr. Pacific Coast Dept. 
Freeport, Illinois San 


Francisco, California 














UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH QILLIAM STREET 
New York 
MKRIAB INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 








INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1924 
Reserve for Unearned Premiums .............. $1,251,042.79 
SORE MUIMENINIERER occ ie AG a ioe ane 307,400.33 
CNEL DS ine ee ene ae ter eee $500,000.00 
EST a 1,103,162.36 





1,603,162.36 


Surplus to Policyholders.............. 





Mota Mesets . ... 6 c se icceacseiaes .. $3,161,605.48 


Wm. H. Palmer, President Wm. H. Palmer, Jr., Vice President 
B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 
J.C. Watson, Treasurer J. M. Leake, General Agent 














ACTUAL MARKET VALUES USED FOR ALLSECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 

Cash Capital, . . . . $2,250,000.00 

Net Surplus, . . . . 4,436,386.20 

Surplus to Policyholders, 6,686,386.20 

Total Assets, . . . . 15,690,687.21 

EASTERN DEPARTMENT WESTERN DEPARTMENT 

NEAL BASSETT, President NEAL BASSETT, Pres. & Mgr. 
JOHN KAY, Vice-Pres. & Treas. WELLS T. BASSETT, Sec’y & 


A. H. HASSINGER, Secretary Asst. Manager 
NEWARK, N. J. CHICAGO, ILL. 

















Word of Mouth Advertising 


A physician who gets real results will rapidly acquire a large 
practice. Each successfully handled case is an excellent adver- 
tisement, passed from mouth to mouth throughout the neigh- 
borhood, without the stimulus of direct advertising. 


Similarly, the insurance agent who renders real service on 
his risks will profit by word of mouth advertising. Fidelity- 
Phenix agents, equipped as they are with the finest of fire 
prevention, rate checking and inspection facilities as supplied 
by the company, are ina particularly advantageous position as 
regards the larger risks, both sprinklered and unsprinklered. 


‘“‘Ask the Fidelity-Phenix Special” 





“AMERICA FORE” 


FIDELITY - PHENIX 


FIRE INSURANCE CO. 


80 MAIDEN LANE, NEW YORK, N. Y. 
CASH CAPITAL 
FIVE MILLION DOLLARS 


HENRY EVANS C. R. STREET 
CHAIRMAN OF THE BOARD PRESIDENT 


NEW YORK CHICAGO MONTREAL SAN FRANCISCO 
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AGENTS AND BROKERS! ADD TO YOUR 
INCOME! : 


LEARN OF NEW OPPORTUNITIES FROM THE BOOK 


SURETY BONDS 


BY EDWARD C. LUNT 


A well known surety official and underwriter of long experience 


THE CHAPTER TITLES EMBRACE 
Preliminary and General Topics Judicial Bonds 


The Underwriting of Fidelity Risks from Contract Bonds 
the Standpoint of the Principal Depository Bonds 
Underwriting of Fidelity Bonds from the Fiduciary Bonds 


Standpoint of the Obligee T 
Special Classes of Fidelity Bonds he Custody of Collateral Security 
Prohibition Bonds 


Position Fidelity Bonds : 
Special Fidelity Bond Topics License and Permit Bonds 
Special Classes of Surety Bonds 


Bankers’ Blanket Bonds ‘ 
Public Official Bonds—General Consider:- | Automobile-Conversion Bonds 


tions A Diffident Word to Home Office Execu- 
Public Official Bonds—Certain Important tives 
Species of the Genus Suggestions to Agents 


TABULAR INDEX—FIRST AID TO AGENTS 


An appendix contains a Tabular Index which is described as “First Aid to Agents,” and 
which, with notes, occupies 12 pages. It lists about all the important kinds of bonds that 
commonly come up in the day’s work, shows the classification of each, lists the page of the 
General Manual where it is treated and the section of this book where it is dealt with, and 
refers to notes giving general underwriting information about particular bonds. : 
Surety Bonds contains 370 pages of information which will be found of great service by 
surety underwriters, agents and brokers. 


Price per Copy, $2.50, Delivered. Discounts in Quantities. 


THE SPECTATOR COMPANY 
Selling Agents 


CHICAGO NEW YORK 
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NEW YORK SURVEYS 

What the Sprinklers Can Do to a Risk.— 
Due to freezing it became necessary recently 
to rerate a risk on a schedule other than the 
Sprinkler Schedule. The rate on the building 
under the Sprinkler Schedule was .512. When 
it was rerated under the proper schedule for 
a non-sprinklered risk the rate increased pre- 
cisely ten times and became 5.12. [*urthermore, 
the fact should be added that the risk in ques- 
tion only had a grading of fifty per cent. 

Sparks from Steam Locomotives.—Pos- 
sibly it has escaped the attention of under- 
writers in general that the Legislature in 1923 
passed a law requiring all railroads operating 
in the city of New York to use no power other 
than electric after January 1, 1926. This will 
remove from the city the spark hazard from 
locomotives and to some extent be generally 
beneficial to all concerned. As passed by the 
Legislature, the law, of course, does not refer 
specifically to New York city, but refers to 
cities of the first class with a population of 
1,000,000 or more. New York city is the only 
one in New York State that meets the condi- 
tions. 

Fire as a Cause of Death.—The recent in- 
vestigation into this subject has called up for 
consideration records in connection therewith; 
those from the Census Bureau are interesting 
because of the distinction they make in their 
classification. 

The classiiication 178, bearing the titie “Con- 
flagration,” states that 1143 persons lost their 
lives in 1922, and ©28 persons lost their lives 
in 1921. By this term, “Conflagration,” used in 
connection with the cause of death, they mean 
that life lost 
originated in the building. 


was because of a fire which 


Under classification 179, which bears the title 


“Burns, Conflagration TFExcepted,”’ they list 
5,902 deaths in 1922 and 5329 deaths in 1921. 
This classification includes all cases where 


burns are due te striking matches, a person 


falling into the fire, clothing catching fire from 
an open grate, the explosion of a kerosene 


lamp, etc., etc. From this point of view it will 
be noticed that the so-called friendly fires, in 
a sense, are more dangerous than the hostile 
fires, 

Failures and Underwriting.—There is a 
general assumption and some evidence to show 
that there is a relation between the fire loss 
and failures in business. Just what this is has 
not been worked out with any degree ef ac- 
curacy, though in all probability it could be 
done. It might be found, after a careful bit of 
research, that there is no real relation at all, 
but the one estimated and 
diagrams was misleading. 

The failures reported for January were 2258, 
Which is the largest in number for many months, 
but.more especially in the amount involved. It 


is the latter point that we would stress, because 


shown by some 


there is an enormous increase in the size of 
businesses and the result will be a fairly steady 
increase in the amount of assets involved per 


failure as compared with even a few years back. 


BOSTON AND VICINITY 

Elected to Exchange.—John W. Arm- 
strong, special agent of the A*tna for New 
Hampshire and Vermont; I‘loyde W. Andrews, 
special agent of the Hartford general agency 
group for eastern Massachusetts and Rhode 
Island, and L. D. Coulding, Jr., engineer with 
the Eastern Department of the Firemans Fund 
have been elected to active membership of the 
New England Insurance Exchange. 

Would Standardize Hose Couplings.—The 
New 
record at its own conference as favoring a bill 
before the 
bring about through legal means uniformity 
and 
The phraseology of the bill 


England Insurance Exchange went on 


now Massachusetts Legislature to 


and standardization of hose couplings 
hydrant outlets. 
met with some opposition and a new draft has 
scheduled for 


been made. Two hearings arc 


the bill. 
W. F. Macy Heads Brokers.—At a meet- 


ing of the executive council of the Insurance 
Brokers Association, William F. Macy was ap- 
pointed to succeed Harry A. Stevens, resigned. 
as president and Lawrence B. Page was elected 
to succeed Leland W. Kingman, resigned, as 
secretary. Both Mr. Stevens and Mr. King- 
man resigned to enter the general agency busi- 


ness. 


Springfield Fire and Marine Elections.— 
William A. Hebert, formerly assistant secre- 
tary of the Springfield Fire and Marine, was 
elected to ill the new office of secretary at the 
annual organization meeting of that company 


in Springfield. ‘This will make two secretaries 


—Edwin H. Hildreth, reelected, and Mr. 
Hebert. Former Special’ Agents Alfred E. 
Mooney and Ralph S. Howe and Robert 


W. Crowther, formerly manager of the service 
department, were elected assistant secretaries. 


ATLANTA AND THE SOUTH 


New Deputy Commissioner.—Lewis A. 
Irons has been succeeded as Deputy Insurance 
Commissioner for Georgia by William Watkin- 
formerly manager of the Georgia and 
Alabama Compensation Mr. Irons 
has become vice-president and manager of in- 


son, 


Bureaus. 


surance for the American Reserve of Orlando, 
Florida. Mr. Watkinson for several years was 
connected with the National Bureau of Casualty 
and Surety Underwriters, first as manager of 
its rating department in the New York office 
and later as manager of the Hartford branch 
office, subsequently organizing the compensation 
bureaus in Georgia and Alabama. 

Royal Men Meet.—Farm department offi- 
cials of the Royal Insurance Company assem- 
The ac- 
counting department group was here last week 
and were entertained by Milton Dargan, Sr., 
with a trip to Stone Mountain to view the Con- 
other features of 


bled here this week for conferences. 


federate memorial, among 


their stay here. 
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You never have to explain 


chose the Fireman’s Fund. 
N othing will ever occur to 
demand an explanation. 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
ly Premium plan. 





0.c.L. BUILDING 


Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
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Double Indemnity and Monthly Disability Income features for a 5 ee 
‘ ADAMS ST. 
Males and Females alike. jm = —— 
° * ° ontinents Chicago 
Standard and Substandard Risk Contracts, i. e. less work for nothing. =) (#4. |2| “Steck il 
| Nat'l. Bk, |f&| Exchange [5] ma 
”n ™ ao 
- | o8 
THE OLD COLONY LIFE INSURANCE COMPANY “poh 2/32 
Colonyf eral | m — |e 
of CHICAGO, ILL. 7 Res. fo, teehee | | 
B. R. NUESKE, President } eames ween ia 
The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through OA, | Board 7 
4° Quincy and Wells Street, right in the heart of Chicago’s Financial District. Seileum | | m8 
| raade 
December 31, 1923 
ne Sande cas kudotiees Céeawe oxen Oe $12,554,414 
NI ois Co. een ae wien Sadwwadiaivadeunieawes $3,401,769 
Reserves for all purposes...................0..0 cece eueees $742,668 
Surplus to Policyholders........................0.00..0005- $260,396 
OOO EET EEE COTE ETT: $1,003 ,064 


REPORT OF EXAMINERS 


A Convention Examination of the Company participated in by Colorado, Kansas and Wyoming, completed January 30, 1923 
contains not one line of adverse criticism but has the following commendatory remarks: 

LOW MORTALITY. ‘The * * * low rate of mortality indicates continued care in selection of risks.” 

NEVER A CONTESTED DEATH CLAIM. ‘The Company has never had a contested death claim since its organization.”’ 
Note: The Company has been writing insurance eleven years. 

COMPANY’S INVESTMENTS. ‘Mortgage Loans. These loans were all carefully inspected and found to be in conformity 
with usual practices. All loans are first liens and earn an exceptionally good rate of interest. In each case the security appears to be 
amply sufficient * * 

UNPARALLELED RECORD. “There was no past due interest on the books of the Company as of December 31st, 1922. 
This is anunusual record * * * unparalleled in the history of life insurance companies * * The Company is to be com- 
plimented on its high grade of loans * 

RESERVES AND INSURANCE RECORDS. “The reserves * * * maintained are adequate and in accordance with 
sound practices and legal standards * * The amount of insurance on which reserves are maintained was balanced exactly with 
the Company’s very complete records * em 

CONCLUSION. ‘In conclusion, we desire to say that we consider the affairs of the Company generally to be in excellent con- 
dition, both as to investmentsand insurance written and in force, and that the company is conservatively and efficiently managed. We e 
believe that its development along sound lines will continue under the direction of its present officers and directors and that the con- 
fidence in its stability, as evidenced by its growth, shown by its records to date, is fully justified.” 


THE WESTERN NATIONAL LIFE INSURANCE COMPANY 
Executive Offices: DENVER, COLORADO 
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The Tuberculosis Record for 1922 


By Freperick L. 


HoFFMAN, Ph.D. 


Consulting Statistician, the Prudential Insurance Company of America 


All indications point to a regrettable decline 
in public interest in the tuberculosis problem. 
There are convincing reasons for believing that 
the public has lost faith in the earlier assurances 
of measurable results attainable within a com- 
parably short period of years. The fact that 
the cause of tuberculosis is known and under- 
stood has led many to believe that the com- 
plete eradication of the disease was largely a 
question of money expenditures and drastic 
sanitary regulations. It was the custom at the 
outset to hold out the promise that there would 
be no tuberculosis in 1921. Statistics just pub- 
lished by the Census Office, while suggestive 
of a gratifying decrease in the frequency of the 
disease, direct attention to the fact that the 
annual mortality is still approximately 100,000, 
or that, in other words, we are very far from 
having reached the point where the efforts to 
combat the ravages of the disease by known 
means can be looked upon as entirely success- 
ful. In 1918 the death rate from tuberculosis 
was 148.8 per hundred thousand. This, by 1922, 
had been reduced to 97, a reduction equivalent 
to 51.4 per hundred thousand. The reduction 
is a really extraordinary decrease, the under- 
lying causes of which, However, are primarily 
economic. 

Essentially tuberculosis is a disease of the 
poor, undernourished and overworked. Hence 
an increase in wages and a shortening in the 
hours of labor, a reduction in fatigue and a 
material improvement in shop conditions are 
fundamentally responsible for the improvement 
in the tuberculosis death rate. When this is 
granted, much remains, however, to be said 
in favor of the organized propaganda aiming 
primarily at community efforts and a more 
rational personal hygiene, particularly in the 
direction of more nourishing food, better air 
and ventilation and the avoidance of health in- 
jurious habits otherwise. 


To no small degree 





the improvement is also attributable to the pass- 
ing of habits of gross intoxication, much more 
frequent previous to prohibition than at the 
present time. 
intelligent 
exercises also have an important bearing upon 


Better housing conditions, more 


forms of recreation and_ physical 


the question. In other words, the result has 
not been achieved by any single agency but by 
a multitude of efforts aiming at the raising 
of the standards of labor and life, particularly, 
as affecting the wage-earning element of the 
population. 

But regardless of what has been done, and 
is being done, the fact remains that still about 
100,000 persons per annum die from a disease 
which is rightly claimed to be preventable. The 
conception of prevention rests upon the avoid- 
ance of infection which, unfortunately, under 
The 


often overlooked that it is as much a matter of 


many conditions is most difficult. fact is 
disease resistance, if not more so, than of the 
risk of infection which always requires to be 
taken into account. 
ditions have unquestionably raised disease re- 


Improved economic con- 


sistance enormously during recent years. The 
statement is often made and substantiated by 
pathologic evidence that most people at one 
time or another have been infected and that the 
lungs examined at autopsy bear unmistakable 
traces of healed scars attributable to a higher 
degree of disease resistance than met with in 
the fall the 


disease. 


case of those who victims to 

The associated efforts aiming at the atten- 
tion of the public in all that bears upon tuber- 
culosis, its prevention, sure treatment and cure 
are an indispensable aid well worth the cost in- 
curred. The truth has been brought home to 
millions of people that a more rational mode 
of living is in itself the best form of security 
against a tubercular infection. But while all 
this is true for the population at large, it does 
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not apply to many particular elements; first of 
all, to the colored population, which still suf- 
iers an extraordinarily high death rate from the 
disease, nor to men and women employed in 


dusty or otherwise injurious occupations. 
Health promoting activities as well as the 
medical profession have as yet only lightly 


touched upon the industrial aspects of tuber- 
culosis. The unimpeachable evidence regard- 
ing the trades has practically been 
ignored on the part of those who should have 
been the first to realize its importance in pre- 
ventive work. Labor organizations in this re- 
spect have been more active and, on the whole, 
fairly successful. They have proceeded with 
more intelligence while aiming deliberately at 
concrete results. the 
evidence more conclusive than for the printing 
trades, which, in former vears, suffered a heavy 
mortality from pulmonary tuberculosis which 
of late has been reduced to decidedly more 
normal proportions. In the stone granite indus- 
try, however, where the inhalation of silica dust 
is a potent factor predisposing ‘to tubercular 
disease, practically no progress has been made. 
Another considerable advance is a matter of 
record for the pottery industries as well as for 
the cigar industries. As shown by the indus- 
trial insurance mortality experience, tubercu- 
losis forms the principal cause of death among 


dusty 


For no occupation is 


industrial policyholders chiefly of the wage- 
earning element. It is these, however, who suf- 
fer also and profoundly the consequences of 
bad housing, bad air and a want of rational 
exercise and recreation. 

While the average rate of tuberculosis. mor- 
tality for the whole country was 97.4 during 
1922, it was as high as 299.8 among the col- 
ored population of Tennessee. If three times 
as many negroes die from tubercular diseases 
as die the white population of the 
country at large, it is obvious that the negro 
side of the question has not as yet received the 
required qualified consideration. The tuber- 
cular negro of to-day is potentially a most seri- 
ous menace to all those with whom he comes 
In Florida the white tuberculosis 


among 


in contact. 








death rate was only 64.3, while the colored death 
rate of the same disease was 171.5., In Kentucky 
the white rate was 121.6, while the colored rate 
was 292.7. Still more marked is the contrast 
in Maryland where the whites have a tuber- 
culosis death rate of 96.9, while the colored have 
a death rate of 273.7. In the most typical 
Southern section, the State of Mississippi, the 
white tuberculosis death rate was 54.5, while 
the colored people of the same State died at the 
rate of 171.5. Even more startling is the dif- 
ferential mortality for South Carolina, where 
the whites have a tuberculosis death rate of 
55.1, against the colored death rate of 102.1. 

It may be said without fear of contradiction 
that race pathology has practically no place in 
the modern medical curriculum, yet race is un- 
questionably one of the most important factors 
determining the death rate. Academic discus- 
sions add nothing of value to the solution of 
the question at issue. Life insurance companies 
in many Northern States are forced to grant 
the same rates to the colored applicants as to 
the whites. The result has been that no partic- 
ular efforts are made to solicit the business, and 
negroes, as a rule, are forced to seek insurance 
with organizations often failing in the essen- 
tial requirements of being safe and solvent in- 
stitutions. The race factor cannot be explained 
away by legislation. But it is the duty of the 
medical profession to concern itself with the 
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fundamentals involved in the question as to 
why the negro race should suffer a death rate 
from a preventable disease twice or thrice the 
rate met with among the more fortunate ele- 
ment of the population. 

If the death rate varies widely according 
to race there are also most suggestive differ- 
ences in the rates for the several States. The 
local rates are, of course, affected and some- 
times in a large measure by invalid residents 
in search of a more congenial climate. This 
explains why the standardized death rate from 
tuberculosis for the State of California should 
be 144.5 and for Colorado 172.6. There are 
no sections of the United States naturally more 
favorable to a low death rate from tuberculosis 
than the Rocky Mountain States and the States 
of the Pacific Coast. For Ccnnecticut the rate 
is 90.6 and for Delaware 115.9. For Illinois it 
is 80.1 and for Indiana 84.6. The lowest death 
rate for the entire country is reported for the 
State of Kansas or 42.9. It would be inter- 
esting to know how far local activities on the 
part of the authorities and health-promoting 
agencies are responsible for this gratifying 
condition. The crude tuberculosis death rate 
of Kansas in 1918 was 59.8, which by 1922 had 
been reduced to 42.9. 

The fact is often overlooked that it is not 
difficult to reduce an excessive death rate from 
tuberculosis to a rate of more moderate pro- 
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Make Mortgage Money Move 


Increase your profits on farm and city mortgages 
by using our National Title Insurance policies. 


These relieve Life Insurance Companies of the 
necessity of re-examining titles and thus render 
possible quicker decisions and a more rapid turn- 
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portions, while it requires the most extraordj. 
nary efforts to reduce a low death rate to stijp 
lower proportions. The comparison may be 
drawn with the efforts of drilling an artesian 
well, the cost and difficulties of which increase 
as the lower and more resistant strata are 
reached. In other words, what is necessary at 
the present time is twice the effort made jp 
years gone by to arouse the public to the true 
nature of the disease and the practical possibjjj- 
ties of disease prevention. In certain Eastern 
States where special efforts have been made 
this is readily apparent. In Massachusetts jp 
1918 the crude rate was 159.0, which by 1922 
had been reduced to 93.8. In New Jersey the 
rate has been reduced from 157.4 to 95.0 dur- 
ing the same period, and in New York from 
167.9 to 90.8. 

Life insurance companies have a profound 
interest in this question. Tuberculosis draws 
most heavily upon the early years of policy 
duration. To the extent that needless losses are 
avoided and life is prolonged by a measurable 
period of years, the results of life insurance 
tend naturally to improve to the satisfaction 
of the policyholders. The dividend payments 
of recent years unquestionably have gone far 
towards raising the immense popularity which 
life insurance enjoys at the present time. The 
reduction in the death rate from all causes, but 
particularly from tuberculosis, has an important 
bearing upon this achievement. Life insurance 
companies on their own part have done much 
to arouse the policyholder’s interest in disease 
prevention. Such efforts rest, therefore, upon 
a sound economic basis which it is to be hoped 
may be more thoroughly realized on the part 
of the public and the supervising State authori- 
ties. For tuberculosis prevention is feasible 
and attainable. The problem to-day involves 
more serious questions than in the past, and 
a doubling of the efforts will be required not 
only to maintain what has been gained, but to 
bring about a still further reduction in the 
frequehcy of tubercular disease. 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Muss. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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Pittsburgh, Pa. 


Territory unsurpassed and large enough for an 
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“THE HEARTLESS 


Insurance Protection 


LIFE INSURER”! 
vs. Get-Rich-Quick 


Schemes 


[To the Editor of THe Spectator] 

Last week’s SpEcTATOR carried notice of the 
fact that one of my cartoons had been copied 
from Tue Specrator by an Australian journal, 
and I wish to thank you for the interest you 
have shown in my work and for the notice 
given as referred to above. 

While I have no way of knowing what may 
be deemed meritorious by you or your readers, 
I trust that you will consider the enclosure 
worthy of reproduction. You will see that | 
have tried to caricature the folly displayed by 
no small number of Americans in trying to get 
something for nothing and refusing to consider 
the time-tried life insurance method of accumu- 
lating a competence. 


Quite likely J. V. Nash, of Dearborn Inde- 
pendent notoriety, would be horrified to see this 
sketch, and claim that it is additional evidence 
of “the heartless life insurer who plays upon 
the tender emotions of men for the sake of 
commission only.” 

With my 
SpEcTATOR, which seems to be more abreast with 


best regards to you and TH 
insurance developments than any of the vari- 
ous journals which reach my desk, | am 
Yours very truly, 
Marvin MOobsBLey, 
General Agent. 
Shady Dale, Ga., Feburary 18. 
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Practical Advice 

At a recent meeting of the 
agency, Alfred G. Steer said: 

“The man you approach in cold canvass is 

your friend. You don’t know that, but if you 

can forget that you never met him he will be 

your friend. The more we talk to strangers 


Philadelphia 


the better we like them.”—Provident Notes. 


Lapses Destroy Your Work 

Lapses eat out the heart of a man’s work, 
and make it shrivel to the ordinary standard. 
Try our leaflets “Too Busy,” “Robbing Your- 
self,” “For You,” etc., and you will be surprised 
at what they can do for you—and through the 
Send today for samples. The Spec- 
tator Company, 135 William street, New York. 


mail, too. 
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The Bankers’ and Investors’ Manual, 
1923=24 

The forty-iifth annual issue of the reference 

The Manual of 


work formerly known as 
Statistics has just been issued under its new 
title, The Bankers’ and Investors’ Manual, this 
edition carrying the date 1923-24. This ser- 
viceable financial cyclopedia contains over 1600 
pages of information, describing nearly 1200 
corporations, which are classified as follows: 
Industrial, mercantile, financial, public utility, 
pipe line, railroad and 
terminal corporations. 

In addition to the foregoing, a considerable 
section is devoted to security quotations, includ- 
ing those listed on exchanges in Baltimore, 
30ston, Chicago, Cincinnati, Cleveland, Detroit, 
Montreal, New York, Philadelphia, Pittsburgh, 
St. Louis, Toronto and Washington. Yield 
tables and interest tables are also given. 

The data as to corporations is standardized 
by the use of a set sequence and definite termi- 
nology, so as to facilitate comparison. Among 
the chief topics are histories, including incor- 
poration data, mergers, reorganizations, etc.; 
capitalization; transfer office; funded debt; in- 
come account for several years; comparative 
balance sheets; officers; directors; offices; 
annual meeting; range of prices of stocks for 
several years. 

There is a copious index, and the book is 
well printed on thin paper and is substantially 
bound. It is published by the Commercial 
Newspaper Company, and it sells at $12 per 


copy. 
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Life Insurance Service 


Among the many valuable and _ interesting 
papers read before the Association of Life 


Insurance Presidents last December, the one by 


President Henry S. Nollen of the Equitable 


Life Insurance Company of Iowa stands out 
in our minds, not only because of the statistics 
he presented in a most interesting and enter- 
taining manner, but also because of the thoughts 
it provoked. : 
Those who have studied the life insurance 
situation have realized that a pitiably small 
amount of the individual income of the country 
is devoted to the payment of life insurance 
premiums. Such figures as Mr. Nollen pre- 
sented bring the matter right home. The 
amount paid for life insurance is only one- 
fourteenth of that paid for luxuries and is 
less than 3 per cent of the total individual in- 


come. It would appear from these figures that 





North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 











those charged with the responsibility of spread- 
ing the gospel of life insurance have either 
been derelict in their duties or woefully un- 
qualified for their responsibilities. 
ing of the people of this country to the ex- 


The insur- 


tent of 100 per cent of their insurable value 
is, no doubt, an unapproachable ideal, but, 
nevertheless, it is a goal worth striving for. 


Are the facilities undermanned ? 


\sk the “man in the street.” His answer 


agency 


would probably be: “No, there are too many 
agents as it is; and he would answer in that 
way, though probably not justified in his con- 
clusion, because those agents with whom he 
has come in contact were efficient in qualiti- 
The Life Agents’ Associations, the 
associations of companies, and many of the 


cations. 


individual companies recognize that the need 
is for specially trained men in the profession 
of life insurance solicitation. Shall that train- 
ing be merely that of qualifying the agent to 
use all the arts and devices of the promoter 
of a worthless oil stock, or shall it be such 
that the agent will be filled with confidence 
in the soundness of the system and imbued 
with full realization of the absolute necessity 
for its being availed of by all? 


We expect a continued development of life 
insurance and new forms of coverage devised 
from time to time, further extending the serv- 
ice of life insurance as conditions change or 
new views of conditions are opened. But many 
policy forms are brought out with catchy terms 
and frills which add nothing to real life in- 
surance service. We say this even though 
those forms probably “catch” some who would 
otherwise have no life insurance protection. 
The demand for these freak features generally 
comes from the agency force: and we venture 
to say that if traced it would be found that 
they had their origin in some agency man who 
never had the proper conception of the true 
function of life insurance, because of his lack 
of knowledge of the fundamental bases. We 
further venture to say that there are few com- 
panies which have not gone to considerable 
expense in calculating rates and values and 
preparing forms of some freak nature, at the 
insistence of some agency man, from whose 
brain it had sprung, and who felt that it would 
be a “humdinger :” whereas, if he but knew 
something of the structure of the life insur- 
ance policy and of the premium rates, he would 
realize that he already had in his rate book 
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the forms and rates which would suit the needs 
of his prospects. 

The attitude of some of the companies in 
yielding to the demand for all sorts of freak 
forms suggests the condition in the religioys 
world, where those charged with spreading the 
gospel have, through their own lack of force 
and persuasion, estranged their followers. Not 
recognizing the true cause, they attempt all 
sorts of side attractions and wonder why their 
churches cannot compete’ with other forms of 
“entertainment ;’”’ losing sight entirely of the 
powerful force of the simple gospel which they 
are ignoring in their wild scramble for at- 
tractive features. 

The life insurance companies and the agents 
should devote themselves to extending the sery- 
ice, and not to merely procuring “new busj- 
Lapsation will continue higher than it 
if the insurance be not properly 


ness.” 
should be 


written in the first place. Lapses are expen- 





‘You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield $8 Illinois 














» 





EDMUND P. MELSON, President 


SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 
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sive for the companies, for the agents and for 
the public. The responsibility lies rather upon 
the companies than upon the agents, because 
the companies have not seen fit to insist upon 
agent being thoroughly qualified to write 
the insurance that would fit the prospect. [du- 
cation—we hear it on all sides! That is what 
is needed, and if the agents were properly in- 
structed as to the fundamental bases and prin- 
ciples and how those principles are applied, 


the 


they would not only write more business, but 
business which persisted and actually rendered 
service. Eventually the acquisition cost would 
be materially reduced, permitting of higher 
surrender values in the early policy years. 
This, in turn, would aid in procuring more 
permanent business, because, with a knowledge 
on the part of the prospect that he would not 
sacrifice all of the first year’s premium in case 
he be unable to pay the next, he would be more 
inclined to pay the first and would find a way 
to pay the second and subsequent ones. 

We have heard it said that the life insurance 
agent should not know too much about the 
theory and principles of life insurance, because 
he is prone to attempt to present actuarial 
demonstration to a prospect who has no under- 
standing nor interest in the matter. We here 
come to the question of the selection of proper 
material. Some men are by nature unsuited for 
the work, and in this class fall those who cannot 
imbibe the necessary knowledge without injury 
to themselves and to the institution they aspire 
to represent. In selecting candidates some 
psychological test should be applied, whether it 
be by some prescribed rules, or by the employ- 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,427,860.00 on Deposit with the 
Indiana Insurance Department 


$306,013.31 Surpliis Protection to 
Policyholders 
$26,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA,OHIO,ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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Master Your Working Hours 


By Lioyp S. GRAHAM 


If anv salesman could gauge his work care- 
fully day by day, could analyze the moves he 
makes during his business hours, he would 
doubtless learn many things that would surprise 
him. 

The tendency of idle or misspent minutes to 
slip away into hours barren of results is only 
too well known. Few salesmen are masters of 
their working hours. 

Considerable interesting analytical informa- 
tion on this subject was made available by a 
study which H. A. Vidal, manager of the Buf- 
falo office of the National Life Insurance Com- 
pany of Vermont, has made of the record of 
one of his salesmen, Clarence H. Smith, the 
only salesman who qualified in the first month 
of the National’s “App” a Day Contest. 

The conclusions were drawn from the Daily 
Detective Sheets which Mr. Smith turned in, 
covering a period of the four weeks in October. 
It may be said here that the results showed the 
Daily Detective Sheet to be of the utmost im- 
portance. 

Betore going into the report in detail, it may 
be well to state that Mr. Smith’s efforts, 
marked, as the report will show, for their ac- 
curacy of direction, surprised everyone. He 
resolved to write one application for each work- 
ing day. That meant that he had to write 
twenty-seven applications for the month. So 
that he would be sure of accomplishing this, 


ment on the part of the officer in charge of his 
innate knowledge of human nature (unless 
what are wanted are agents who “can sell any- 
thing,” regardless of the merit of the article, as 
was the boast of one life insurance agent who 
had written many large policies and collected at 
least a part of the first year’s commissions ). 

We have been much interested to read of the 
researches along psychological lines. We do 
not fear that their efforts will be carried to the 
extreme, suggested by some, that the size of a 
man’s big toe will determine whether he has the 
necessary aptitude for life insurance work. 
But, after selection, train the man right; in- 
struct him so that he will know what service 
he is to render, and how the life insurance struc- 
ture has been erected according to natural and 
scientific laws, in order to render that service 
efficiently and economically. It is not necessary 
to make an actuary of him, and it should not be 
attempted. 

In a text book by William Breiby, F.A.S., 
member of the firm of Fackler & Fackler, Con- 
sulting Actuaries, New York, which he has 
aptly entitled “The Essence of Life Insurance,” 
the author gives exactly what the agent needs 
and in so unique and simple a manner that no 
man, naturally qualified to be an agent, will 
have any difficulty in understanding, nor be in 
any danger of learning “too much.” The book 
is being published by The Spectator Company 
and will be ready in the near future. Price, 
per copy, $3.00. 
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Mr. Smith set out to write two applications per 
day instead of one. He succeeded in writing 
the twenty-seven applications in the first fifteen 
days. 

The secret of Mr. Smith’s success was in 
making plans ahead, then following them. He 
had a hunch he was taking too much time in 
He therefore decided to limit 
his interviews to twelve minutes each and keep 
He stated to 
each prospect interviewed that he could spare 


his sales talks. 
them less than that if possible. 


but ten minutes of time and laid down his 
opened watch to emphasize the statement. If 
he could not close that prospect in twelve min- 
utes he left and went on to the next. 

The chart from which Mr. Vidal drew his 
deductions concerning Mr. Smith’s work is 
given at the conclusion of this article. 

It is pertinent to note first that the average 
length of Mr. Smith’s working day was ap- 
proximately six hours—banker’s hours. He so 
organized his work that six hours was plenty 
for him to reach the desired goal far ahead 
of time. Only one week did he actually work 
eight hours. 

The chart shows that the average value of 
each working hour to Mr. Smith was $5.00, 
It will be noted also that he made more than 
twice as many calls on new prospects as old 
prospects. Out of one hundred door bells 
rung, Mr. Smith actually secured an interview 
percentage of 29.7, but the percentage of appli- 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new 
business can secure good 
positions with the under- 
signed company on very 
favorable terms. When 
writing give full details, 
past history and refer- 
ences. 


STANDARD LIFE 
INSURANCE CO. 


716 Locust St., 
St. Louis, Mo. 

















cations written to the number of persons inter- 
viewed was 8g.I. 

The valve of each interview in first commis- 
sions on the annual basis was $16.11. The 
value of each call in first commissions on the 
annual basis was $4.77. The average number 
of interviews per working hour was .28 and 
the average number of calls per working hour 
was 1.05. The average amount of each contract 
written was $1,087. 

More careful study shows that the very large 
percentage of actually written 
were on the new calls, and that most of those 
reported “out” or “busy” were among the call- 


applications 


backs. 

All original applications were accompanied 
by advance payments, with the exception of 
a few cases in which additional insurance was 
taken on approval. 
substantial work which Mr. Smith performed 
during the campaign. 

Mr. Vidal emphasizes the importance of the 
Daily Detective Sheet, not necessarily of the 
utmost importance to the general manager, but 
of superlative importance to the salesman him- 
self. 

When a salesman can take a series of those 
reports and see exactly what he does with his 


This was a phase of the 


time over a period of days, or weeks, or months, 
he is in a fair way to increase his production. 


Hours Calls 
Worked Old New 
OES 8 a Scscs nwa 42 8 28 
BIE ROE cc:c's és 00.0 48 25 31 
Ce 33 10 24 
4th week 25 3 26 
(Cc) 148 16 109 


By WILLIAM 


During recent managers and 


general agents have given increased thought 


years, agency 
and study to the selection of agents, and in 
most cases have exercised unusual care in em- 
ploying them. The annual turn-over of agency 
recruits will always be one of the consider- 
able problems of company and general agency 
management. It will always mean the loss 
of some money, simply because it is meces- 
sary tc experiment with men in order to deter- 
mine their ability to sell life insurance. The 
weeding-out process can never be supplanted 
altogether by other system of selec- 
tion. 

Exercise of judgment and following the ex- 
perience of others will cut down the turn- 
over to some extent; it has already done an- 
other thing: it has raised the standard. It 
will go still further in this respect. The life 
insurance agent of the future will be a higher 
type of man, generally speaking, than he has 
been in the past; he will possess more native 
salesmanship talent to begin with. 


some 


Wuat Types or Men Make Goon AGENTS? 

Sometimes, in employing a new agent, a 
manager will ask the applicant what particular 
thing about the life insurance business at- 
tracted him to it. 


The 


answers are neces- 
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You can obtain quick and satisfactory Service when 
placing your excess Life Insurance with 


The Reinsurance Company 


of Canada 


WATERLOO - ONTARIO 


COVERAGE ON TERM OR COINSURANCE PLAN 








In fact, if he is ambitious and possessed of 
the desire to regulate his time and effects, he 
cannot help but increase his production. 


The experience of Mr. Smith and_ other 
salesmen associated with Mr. Vidal shows that 
the small amount of time daily which is spent 
in keeping the Daily Detective Sheets up to 
date is amply repaid in the elimination of idle 
or misdirected effort. It is easy to see by the 
summary chart that Mr. 


master of his working hours. 


Smith has hecome 


Interested 
Amount Closed Yes No Busy NotIn 
$22,500 12 13 2 10 TI 
22,100 IT 13 3 22 18 
14,000 10 1I 3 15 5 
15,500 8 9 I 8 II 
$74,100 41 46 9 55 45 


on Agency Selection 
THORNTON 


sarily varied. If I were to form a conclu- 
sion based on my own observation and experi- 
ence, I would 
most successful agents I have known are those 
sheer 


moment the 


unquestionably say that the 


who entered the business from neces- 


sity. I do not 
down-and-out class, but men who had families 


mean for one 


to support, and who, in looking about for a 


livelihood, selected the life insur- 
ance business. Hungry mouths to be fed, a 
wife, and children to be clothed and sheltered, 


drive a man as few other forces do. 


means of 


CAREERS OF Two SuccessFuL AGENTS 

It has been my good fortune at different 
times to have been employed by two very suc- 
insurance. One of these 
was the first man I worked for when I en- 
tered the life insurance business. Some years 
before I knew him, he had been a farmer; 
for some reason he was forced to give this 
up. He found temporary employment with a 
wholesale groceryman. When this ended, he 
was forced to look for something permanent 
which would enable him to support his family. 
Through the good offices of the merchant by 
whom he had been employed, he secured a con- 
tract with L. D. Drewry, who then maintained 
headquarters at Chattanooga for a general 
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cessful writers of 


agency of the Mutual Benefit Life, covering 
5 


several states. This man possessed a_ very 


magnetic personality, was enthusiastic and 
energetic, but, to begin on, knew absolutely 
nothing about life insurance. It was a genu. 
ine treat years later to hear him recount some 
of his early experiences. Almost from the 
first, he had phenomenal success. Mr. Drewry 
sent his superintendent of agents to visit the 
new recruit, to observe his methods and to 
coach him. At the closé of the first day, the 
agent “What do you think of my 
method of soliciting 2” 
plied: You call a policy 
a dividend, and a dividend a rate, and a pre- 
“Well, I’m getting the busi- 
ness, anyway, am [ not?” the other answered 


asked: 
The superintendent re- 
“You are all wrong. 
mium a policy.” 
mechanically. The superintendent had to admit 
that he was. 

When this man died, a few years ago, at 
over seventy years of age, he was at the head 
of one of the large general agencies of one 
Needless 


of the largest American companies. 








Ask for— 


“How letters 
sell life insurance” 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales workepractical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 

Letters that are truthfully written to 
guide the decision of men are not only 
most effectivein bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 


Make this collection of sales letters a 
part of your selling plan. Write for book- 
let 11-A now 


WILLIAM S. HULL 
Direct-.Mail Sales Service 
<MADISON, CONNECTICUT 
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under our direct 
general agency 
contract. 


Our policies provide fors 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates, 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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to say, he had learned the difference between 
premiums and dividends and a great deal else 
about the business. His success at first was, 
nevertheless, due to his necessity and his dead- 
earnestness. 

The other man I referred to began life as 
a stenographer 
been told. He was not earning a living for 
himself and his young wife. A banker friend 
persuaded him to sell life insurance. The 
banker said to me afterwards that he could 
never have done so, if the man had not needed 





and a mighty poor one, I have 


to increase his earnings. 

This man died in 1920, a little less than forty 
years of age. The year before he died, he 
paid for nearly three millions of personal 
business, in addition to giving a part of his 
time to directing the general agency in which 
he was interested. 


ANOTHER CASE WHERE NECESSITY H&Lpep 

Several years ago, when I was cashier in 
a branch office, a man came in one morning 
seeking a contract. He had had a rather un- 
fortunate experience. He was married and 
had a child. He asked for an advance, which 
the manager refused him. The latter, how- 
ever, agreed to furnish him with a list of 
prospects and assist him in getting started. 
Among the prospects was a wealthy cattleman 
whom nearly every agent in the town had un- 
successfully solicited. The agent went to see 
the cattleman, and that day secured his ap- 
plication for $100,000. Only a part of the 
amount was issued, but the agent placed the 
policv. This was the turning point in his 


career. 


A Drvuccist’s ExPERIENCE IN THE INSURANCE 
BusINESS 

Quite contrary to the cases just cited, though 
not necessarily disproving the theory that 
necessity and family responsibilities help fit a 
man for agency work, is the experience of a 
young man who entered the life insurance 
business less than a year ago. He had been 
engaged in the retail drug business for sev- 
eral years, owned an interest in the store, and 
was doing well. He is married and has sev- 
eral children. Concluding that there was little 
future for him as a druggist, he decided to 
take up life insurance. His selection was en- 
tirely voluntary. He operates in a little town 
of some five hundred inhabitants. During the 
first six months he was under contract, he 
wrote fifty applications, aggregating $122,500 
insurance. Not one application was rejected 
by the company, and every policy was placed 
and the premium collected. 


Diversity oF Optnion AMonG MANAGERS 

During the 1923 annual convention of the 
National Association of Life Underwriters, 
one of the sessions held was devoted to a dis- 

A wide diversity 
Some thought that 


cussion of agency selection. 
of opinion was expressed. 

those who had failed in other lines of busi- 
ness should not be employed; others declared 
that a man could become a successful life in- 
surance agent even if he had not succeeded in 
This seems to bear out 


some other endeavor. 
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the statement made at the opening of this arti- 
cle, that agency managers are giving increased 
thought and study to the selection of agents. 
Perhaps what is needed more than anything 
else is a compilation of the experience of all 
of the companies. It would be to agency 
selection what the mortality table is to rate 


making. It would not necessarily be infal- 
lible, but it would form a reliable guide, and 
those who are undertaking the gathering of 
this experience are doing a great work for the 
life insurance business. 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, III. 


in its own building. Operating in 
the States of 


ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $3,750,000. In- 
surance in force $111,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 


AGENCY DEPARTMENT 














Occupations of Policyholders 

Des Mornes, Iowa, February 16.—The 
Equitable Life Insurance Company of lowa 
has given out some data relative to the occupa- 
tion of policyholders secured the past year. A 
study of the report shows that the heaviest buy- 
ers of life insurance were managers and 
proprietors of stores and factories. During 
last year this class of buyers purchased 21.6 
per cent of all policies written by the Equitable. 
Not only did they buy the largest number of 
policies, but the average size was larger than 
that of any other class insured. 

Professional men bought 20.6 per cent of all 
policies written by the company during 1923, 
being the second highest class in number of 
policies as well as in size. 

Persons engaged in agricultural occupations 
were the third heaviest buyers of life insurance 
during 1923, according to the Equitable figures. 
Of particular significance to business men will 
be the fact that the former are making a slow 
but steady comeback as purchasers of life 
insurance. During 1921, there was a decided 
decrease in the number of policies placed on 
the lives of farmers, this class reaching its low 
mark in January, 1922, when only 8.4 per cent 
of the policies issued were sold to farmers. 
During 1923, however, 13.8 per cent of the 
Equitable policies were placed on the lives of 
men in this class of occupation. 

The occupations placed next in importance 
in the number of policies applied for in the 
I-quitable were as follows: Office clerks, whole- 
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We are satisfactorily handling 


REINSURANCE 


for a number of American Life Companies. 
You will appreciate our quick decision and prompt service in your cases 


Reinsurance on the yearly Renewable Term plan, or for substandard 
risks on the Coinsurance basis. Our decision given by wire on day of receipt of 
your papers. 


THE ONTARIO EQUITABLE LIFE & ACCIDENT 
INSURANCE COMPANY 














Head Office, Waterloo, Ontario. S. C. Tweed, President, 
sale and retail clerks, automobile industry, Filling Out the “App” 
mechanics and artisans, and the railroad in- An ingenious insurance salesman had secured 
dustry. a policy and a nice commission from a difficult 


, The average size of policies written on the  ¢lient. He was about to congratulate himself 
lives of men engaged in various occupations when back came the policy, “Not approved by 
is as follows: Factories and store managers, frome office.” One important question had not 
$4843; professional men, $3242; agriculture, een answered. “If your father is not alive 





$2189, and office clerks, $1960. give cause of his death . . . .” After much 
aes questioning and suggesting the client said in 
Death of T. L. Morgan a whisper: 
T. L. Morgan, field supervisor of the Farmers “My father was hung in the Civil War asa 
and Bankers Life Insurance Company, Wichita = spy. We never mention it.” 
Kansas, died unexpectedly last week as the “Good Lord, man, that’s easy enough,” said 
result of an operation for appendicitis. He the salesman. Taking the application he wrote: 
had been in the service of the company many “Tell from a scaffold. Death instantaneous.” 
years and was widely known. —Pacific Mutual News, 
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Statement is evidenced by 
figures: 


Insurance in Force, 
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Life Insurance Company |. Vi E ot j C A i 
Established 1860 under the Laws of the State of New York | 
The continued progress of the Company C ‘J - } RA L 


during 1923 as shown by its 64th Annual 


the following | 
Gain over 1922 | 


Paid=for Business, 1923 .$43,772,689.00 $8,350, 196 


ec. $1, 9923.......... 228,479,842.00 22,169,042 
Admitted Assets 45,339,283.55 Insurance Co. 
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Surplus and Dividend | INDIANAPOLIS 
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For information concerning opportunities in | Establ ished 1897 
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Home Office: 50 Union Square, New York 
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Casualty, Surety. Etc. 








ETNA ELECTIONS 


—_—— 


R. W. Myers and E. E. Cammack Be- 
come Vice-Presidents 





BOTH HAVE LONG EXPERIENCE 





w. M. Smith Becomes Secretary—Several 
Assistant and Departmental Secre- 
taries Elected 
Hartrorp, CoNN., February 
important promotions in the executive staff of 
the JEtna Life Insurance Company and _ its 
Affiliated Companies, the A‘tna Casualty and 
Surety Company and the Automobile Insurance 


15.—Several 


Company were made at the annual mecting of 
the board of directors held February 14. Elec- 
tion of two vice-presidents, Rawdon W. Myers, 
formerly secretary of the A®tna Casualty and 
Surety Company, and E. E. Cammack, actuary 
of the JEtna Life, was the outstanding feature 
of the meeting. Under the new arrangement, 
Mr. Myers becomes vice-president of the acci- 
dent and liability department of the AZtna Life 
Insurance Company, vice-president of the (tna 





Rawpon W. Myers 


Vice-President, A2tna Affiliated Companies 


Casualty and Surety Company, and vice-presi- 
dent of the Automobile Insurance Company. 
Other promotions in the Aétna Life Insurance 
Company were: James B. Slimmon and H. H. 
Pelton, assistant secretaries; H. S. Beers, assist- 
ant actuary, and Donald B. Cragin, associate 
medical director. In the, AZtna Casualty and 
Vilmot M. Smith was pro- 
moted from departmental secretary to secretary 
of the company, and R. I. Catlin and C. 3 
Langley departmental 


Surety Company 


made assistant 


secretaries. For the 


were 
Automobile Insurance 
Company, T. D. Olmsted, L. C. Shaul and A. 
G. Poeller were made assistant departmental 
secretaries, 

Rawdon W. Myers begins his new duties with 
awealth of experience upon which to draw. His 
Msurance career started in 1904, when he 
entered the employ of the National Surety Com- 
pany in New York, and later became assistant 
Superintendent of the burglary insurance de- 
partment of that company. He resigned in 1908 
and immediately began to organize the burglary 


insurance department of the Aétna Casualty 


and Surety Company. He was appointed assist- 
ant secretary of the company in IgQIT, secretary 
of the burglary department in 1914, and secre- 
tary of the company in 1920. 

Mr. Cammack, who will have the combined 
titles of vice-president and actuary, is a native 
of England. He was educated in the Bedford 
Modern School and matriculated at Lond 
University. His insurance experience bega.. 
soon after he left college, when he joined the 
African Life Assurance Society of Johannes- 
burg, South Africa. 

Mr. Cammack came to America in 1910 and 
entered the employ of the A*tna Life in April 
of that year. He was appointed associate act- 
uary in 1915 and actuary in 1922. He is a fel- 
low of the Actuarial Society of America and 
member of the council; an associate of the 
Institute of Actuaries of Great Britain; vice- 
president of the Casualty Actuarial 
and author of a number of papers to those 


Society, 


societies. 

Wilmot M. Smith, newly appointed secre- 
tary of the A*tna Casualty and Surety Com- 
pany, came to Hartford in April of last year 
to assume important duties in the fidelity and 
surety department as assistant to the late D. N. 
Gage. Previous to his home office assignment, 
Mr. Smith was in charge of the fidelity and 
surety department in the New York branch 
office. Following the death of Vice-President 
Gage in October, 1923, Mr. Smith was placed 
in charge of the fidelity and surety under- 
writing. 

Burglary Protection Council Meets 

The Burglary Protection Council 
held at the New York office of Underwriters’ 
Laboratories, 109 Leonard street, February 5, 
had a full attendance. 

The following standards were adopted: 1. 
Standard combining all of the former central 
office 


ments. 2. 


meeting 


standards into one with minor refine- 
Standards on burglary resistance 
of fire resistive safes. 

It was decided that the Underwriters’ Labora- 
tories’ certificates on central office alarm shall 
hereafter distinguish between those on which 
the alarm companies have keys to the premises 
and those on which they have not. 

It was the feeling of the council that equip- 
ments which do not provide for entrance of 
the premises do not afford the desired protec- 
tion. 

In the absence of the favorable field experi- 
ence consideration should not be given to gas 
protection systems. 

It was decided that standards should also be 
developed on complete and partial vault door 
protection, on electrically protected stock 
closets and on local alarm systems for mer- 
cantile safes and vaults. 

A review of various alarm systems and the 
laboratories’ reexamination follow-up service 
brought out interesting developments for deter- 
mining the extent of wiring on protected vaults 
and in checking the character and efficiency of 
guard service furnished on central office alarms 
by actual sight checks. 
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AUTO ACCIDENT FATAL TO INSURANCE 
OFFICIALS 
Roderick O’Connor and Alfred J. Hodson 
Are Killed When Car Goes Over Street 
Wall 


Roderick O’Connor, manager of the auto- 
mobile department of the United States branch 
“* the Caledonian Insurance Company, and 

.tred J. Hodson, manager of the New York 
office of the Sun Indemnity Company, were 
instantly killed on Friday of last week when 
the automobile in which they riding 
plunged over a wall at Bronx Parkway East 
avenue, New York city. Mr. 
O’Connor was driving when the car leaped 
over the paving at the end of Burke avenue, 
dropped forty feet and turned upside down. 
Both men had their necks broken. 

Alfred J. Hodson had been prominent in the 
casualty insurance business for 
having started with the Frankfort under the 
management of Conrad & Voss and later be- 
coming one of the executives of the Empire 
State Surety Company. Subsequently he con- 
nected himself with the New York city office 
of the Aétna Life and its affiliated companies 
and finally became assistant manager there. 
From this post he went to the Fidelity and 
Casualty and, in 1922, when the Sun Indemnity 
began active writings, Mr. Hodson was made 
manager of the New York office. He was 
well and favorably known throughout the entire 
State and his loss will be keenly regretted by 
casualty men everywhere. 

Roderick O’Connor was 
Ind., and, like Mr. 
greater part of his business career in the insur- 
ance field. He gained his early underwriting 
experience in the offices of the A<tna Life and 
the National Fire companies in Hartford and 
then joined the Caledonian, where he was ap- 
pointed manager of the automobile department 
in the fall of 1917. When the offices of the 
Caledonian were moved from New York city 
to Hartford early in 1923, Mr. O’Connor re- 
turned to that city and renewed old friendships 
made when he first entered the insurance busi- 
The news of his death was met by 
expressions of sorrow on all sides, as he had 


were 


and Burke 


many years, 


Corydon, 
Hodson, had spent the 


born in 


ness. 


been widely known and highly regarded. 


Norwich Union Honors Retiring Executives 

The employees and executives of the Nor- 
wich Union Indemnity Company gave a dinner 
at Shanley’s in New York city last week in 
honor of Edward B. Thistle, vice-president and 
secretary of the company, and Mr. Onderdonk 
of the burglary and plate glass department. 
The occasion was the retirement of these two 
Mr. Thistle, as was announced in THE 
SpectAtor of February 7, going to accept the 
post of vice-president of the C. H. Bainbridge 
Corporation in Brooklyn, and Mr. Onderdonk 
resigning to take a position with a company 
in his home town in New Jersey. 

At the close of the dinner Mr. Thistle was 
presented with a handsome gold watch on be- 
half of the personnel of the Norwich Union 
and Mr. Onderdonk was given a gold cigarette 
case. 


men; 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - - $3,869,053.52 
Capital - - “ - 750,000.00 
Surplus - - - - 669,915.11 
Voluntary Catastrophe Reserve 200,000.00 
Reserves . - . - 2,249,138.41 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 




















Home Office Building 


Jefferson Standard 
LIFE INSURANCE CO. 


has some excellent 
territory open 


If Interested, Write 
JULIAN PRICE 


President 























THE PRINCIPLES OF 
SURETY UNDERWRITING 


Third Edition 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 
CHAPTER HEADINGS 

FIDELITY BONDS—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judcial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignment of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.50 
THE SPECTATOR COMPANY 
CHICAGO OFFICE: Selling Agents 135 William Street 

Insurance Exchange NEW YORK 











State Mutual Life Assurance Co, 


of Worcester, Massachusetts 
INCORPORATED 1844 





: The Company’s EIGHTY YEARS of constructive and progressive service 
in the interests of its policyholders have resulted in steady, healthy growth 
The insurance in force is now more than double the amount of insurance in 
force eight years ago. 

; The Company’s Investment Income Has Paid More Than All Death 
‘osses. 


B. H. Wright, President D. W. Carter, Secretary 








Stephen Ireland, Superintendent of Agencies 
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THE 


Boston Mutual Life Insurance 
Company 
77 Kilby Street “7% Company of the — BOSTON, MASS, 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas, 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms.of up-to-date contracts issued, 
CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 








Service of Quality to Policyholders 
Contracts of Superiority to Representatives 


ees 
Xp 


NATIONAL 

CASUALTY 
oO Write for information relative to open territory. Have two 

’ = ape agencies with business established where change is 
lesired. 





OFTRot 





WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY ~— = «= DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY « = DETROIT, MICH, 
(Same Management as Federal Casualty Company.) 





THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested 

















THE OLD LINE 


CEDAR RAPIDS 
2 oe ee FY N Cod =a oo} 


. CONTRACT 
GOO TERRITOR 
COMPANY 
FOR GOOD MEN 


CBRobbins, Pres. CB Svaboda,; Secy 
HOME OFFICE: CEDAR RAPIDS, IOWA} 





28 








Febrt 


=—— 


col 


Home 
ing 


The 
ualty | 
convent 
office a 
entire 
which, 
busines: 
tives fi 
pany 0 
exceede 
Some ¢ 
tances 

The 
get-tog 
clave a 
the und 
pany c 
visiting 
campais 
office b 
was on 
the pre 

Enter 
vided t 
various 
vention 
Fiegen: 
Fiegens 
was ex 
after tl 
a variet 
boxing 


The : 
the Uni 
dent Fit 
of whi 
shows t 
mitted | 
pany ha 
Remitta 
The cor 
in the n 

The 
during» 
premiun 
of $1,2§ 
now $r, 
year by | 
is $4,472 
ing the 

These 
and fina 
of the ( 


The ( 
Fondille 
the rem 
The firr 
Richard 

The ¢ 
THE S| 
who ha 
tions of 








| 





y | 


ed, 


eir 











February 21, 1924 


THE SPECTATOR 


Casualty, Surety, Etc. 





———————— 
——_ 





COMMERCIAL CASUALTY AGENTS 
CONVENE 
Home Office Is Scene of Two Days’ Gather- 
ing of Representatives from Many 
Points 

The general agents of the Commercial Cas- 
ualty Insurance Company held their annual 
convention last week in the organization’s home 
office at Washington Park, Newark, N. J. Two 
entire days were given over to the sessions, 
which, this year, were more of a social than a 
business nature. A large number of representa- 
tives from all the territories in which the com- 
pany operates was present and the attendance 
exceeded that of many previous meetings. 
Some of the general agents traveled long dis- 
tances so as not to be absent on this occasion. 

The convention was run on the basis of a 
get-together affair rather than as a formal con- 
clave and practically no matters dealing with 
the underwriting or executive end of the com- 
pany came up for discussion. Some of the 
visiting agents talked over plans for selling 
campaigns with department heads at the home 
ofice but the spirit prevalent at the sessions 
was one of good fellowship without thought of 
the pressing details of business. 

Entertainment for the visitors had been pro- 
vided by a committee made up of men from 
various divisions of the company and the con- 
vention closed with a beefsteak dinner at the 
Fiegenspan Brewery, at which President 
Fiegenspan acted as host. The guest of honor 
was ex-Governor Stokes of New Jersey and 
after the dinner the general agents listened to 
a variety of performers and witnessed several 
boxing bouts. 


General Accident Statement 

The statement as of December 31, 1923, of 
the United States branch of the General Acci- 
dent Fire and Life Assurance Corporation, Ltd., 
of which Frederick Richardson is manager, 
shows that the company now has on hand ad- 
mitted assets totaling $11,521,644. The com- 
pany had a net premium income of $11,606,401. 
Remittances to the home office were $363,817. 
The company wrote off $71,689 as a reduction 
in the market value of securities held by it. 

The progress of the United States branch 
during the year is indicated by an increase in 
premium income of $1,623,061 and in assets 
of $1,281,551. The surplus to policyholders is 
now $1,857,863, and was increased during the 
year by $21,540. The unearned premium reserve 
is $4,472,709. The reserves were increased dur- 
ing the year by $1,260,011. ; 

These figures indicate clearly the strength 
and financial power of the United States branch 
of the General Accident. 





Actuaries Move Offices 

The casualty actuarial firm of Woodward, 
Fondiller & Ryan, New York, has announced 
the removal of its offices to 75 Fulton street. 
The firm is composed of Joseph H. Woodward, 
Richard Fondiller and Harwood E. Ryan. 

The company is advertising in this issue of 
Tre Specrator for a young man or woman 
who has passed one or more of the examina- 
tions of the Actuarial Society of America. 


After the Thief Has Gone 


By Jarvis W. Mason 
Vice-President, The American Surety Company of New York 


A family in comfortable circumstances con- 
sisting of a man, his wife, and his wife’s 
mother, were living in a private house in Man- 
hattan. They were served by five servants, 
all of whom had been with them a long time 
and were thoroughly trusted. Among other 
possessions, the wife owned a very valuable 
diamond ring. The wife’s mother owned a 
pair of diamond earrings. From time to time 
the ring would disappear: when the owner 
insisted on a thorough search being made, 
it would be discovered, but, curiously, when 
the ring was discovered the earrings disap- 
peared. Search would produce the earrings 
in time, but then the ring disappeared. Never 
by any chance were both on hand at the same 
time. This continued for several months, 
when the disappearance of other things 
caused notice to be sent to my company, the 
underwriter on the theft policy held by the 
master of the house. Very little investiga- 
tion showed that the butler had pawned the 
ring and then—when forced to produce it— 
pawned the earrings and kept changing one 
for the other until he was caught. The amount 
necessary to redeem the goods in pawn was 
paid and the owner was fully reimbursed. An 
interesting incident in this case is, that after 
the ring had disappeared several times and 
been recovered, and disappeared again, the 
owner of the ring offered a five dollar reward 
to any servant who could find it. The butler 
promptly proceeded to find it and claimed the 
reward. 

To a quiet New England town, Northamp- 
ton, Massachusetts, nearly half a century ago, 
a band of burglars came in the night, broke 
into the vault of the Northampton National 
Bank and carried off securities worth many 
hundreds of thousands of dollars. Some were 
recovered, but a large amount was never re- 
covered. This gave rise to much litigation and 
established the fact that the bank when it be- 
came bailee as an accommodation, was not 
liable for a loss unless it resulted from lack 
of ordinary care. All this is interesting, but 
the fact remains that the bank was a heavy 
loser and many of its customers heavy losers. 
Had they carried sufficient theft insurance 
policies in the proper form, both the bank 
and its customers would have been indemni- 
fied and doubtless the insurance company, due 
to its superior facilities, would have recov- 
ered a much larger percentage of the stolen 
securities. There has never been a single year 
when losses of this character have not oc- 
Perhaps there have not been many 
Fortunately 


cured. 
losses in so large an amount. 
for the owners, most of the losses were cov- 
ered by theft insurance policies and the losses 
were thus distributed over all the business and 
were not unduly heavy on anyone. 

A furniture dealer owned a large and well- 
constructed safe, and was entitled to place 

Concluding address of a series by Mr. Mason, which 


have been broadcasted weekly from station WEAF, 
of the American Telephone and Telegraph Company. 
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considerable reliance thereon. The safe was 
in his office in the rear of the building, on the 
front of which on the floor above was a bal- 
cony from which was hung a sign advertis- 
ing a sale. Entrance to the building was 
gained from a fire escape by cutting the win- 
dow bars. While the “boss burglar” was using 
the electric drill—taking the power from the 
lighting current—his assistant had cut a small 
hole in the canvas sign, and was thus enabled 
to watch the street in front of the building 
without himself being seen. The safe was 
opened, and the contents, a considerable 
amount, including the weekly payroll, taken. 
Fortunately, the owner held a burglary insur- 
ance policy, and the insurance company, in- 
stead of the owner, suffered the loss. 

Some two years ago, a fur merchant was 
operating his business on the eleventh floor 
of a loft building in this city. As his mer- 
chandise was very valuable, every measure was 
taken to protect it against theft, and all of 
the windows, doors, elevator shafts and walls 
surrounding the elevator shaft were so wired 
that after the closing of his premises any- 
body entering would ring an alarm in a pri- 
vate patrol office. There was one window in 
the loft thought to be inaccessible and that 
was not wired. One day a man, representing 
himself to be an inspector, came to inspect the 
automatic sprinkler system, thus obtaining ac- 
cess to the premises and an opportunity to 
examine them carefully. The building in 
which this merchant’s store was located was 
some sixteen or seventeen stories high. The 
next building was only twelve stories high. 
About a week after the visit of the “inspec- 
tor,’ two thieves in some way reached the top 
of the twelve-story building. One let the 
other down to the level of the eleventh story 
of the other building with a rope and, by 
swinging it pendulum fashion, this man 
finally reached the window sill of the only 
unprotected window, opened it and entered. He 
passed out furs to a value exceeding $40,000 
and then himself passed out the same way. 
So far as known, they have never been re- 
covered, nor have the criminals been pun- 
ished for this crime. Again the owner was 
fortunate enough to hold a theft policy and 
was reimbursed for his loss. 

In Harrisburg, Pennsylvania, a bank teller, 
preparing for the day’s work, was urged by a 
gypsy woman to let her tell his fortune. He 
accepted the suggestion, and invited her into 
his cage. Our advices are that this woman 
was unusually attractive, and certainly the 
teller must have been quite susceptible. Be- 
fore leaving, the woman grabbed a package 
of twenty-dollar bills, laughed, waved them 
around in the air until the bank teller took 
the package from her and put her out of the 
cage. On checking up later, he found that 
she had abstracted—while the package was in 
her hands—eleven twenty-dollar bills. They 
were not recovered, but the insurance com- 
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NINETEENTH ANNUAL STATEMENT 


OF THE 


American National Insurance Company 
Of GALVESTON, TEXAS 


ASSETS LIABILITIES 
Real Estate Owned...............:- $ 957,573.54 Net Reserve (American Experience 
Mortgage Loans (First Lien on Real Table, 3 and 344%)............. .$13,683,716.00 
ree rete 6,101,583 .63 Reserves for Death Losses in Process of 
Collateral Loans.................... 25,000.00 Adjustment or adjusted and Unpaid. —_ 160,679.10 


Loans to Policyholders (On this Com- 

pany’s Policies)................... 1,655,851.80 
tain hee gon 8k ek K ES 6,128,425 .85 
a a 1,489,106 .55 
Certificates of Deposit (Demand)..... 2,452.15 —____—- 
Interest Due and Accrued........... 394,499 .82 


133,623 .70 
223,398 . 24 


Reserve for Taxes and Depreciation... 


Miscellaneous Liabilities............. 








Deferred and Uncollected Premiums Capital Stock........ $1,000,000. 00 
(Net) Te Laas seal ob SS est et De x: Se Cabs, hotel mw, a GO Ree 307,849.80 A ssi ned Fund and 
Due from Other Companies’ Account. en : iS ‘ 
Wide. soc uncvecaeccccsoses 7,500. 00 PIS 6 os cue wns LOR Atl 26 
Unearned Fire Insurance Premiums... 745.35 Surplus Security to Policyholders..... 2,869,171. 45 
Total Assets. .... 2... .5...2265 $17,070,588 . 49 Total Liabilities.............. $17,070,588 . 49 


Gains Made During the Year Ending December 31, 1923. 


Increase in Insurance in Force.................. $33,579,608.00 
Increase in Admitted Assets.................... 2,773,964.00 
Seen TE. oh ec eek 313,347.00 
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SURPLUS SECURITY 
TO POLICYHOLDERS 
$2,869,171.45 
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Home Office Building 


GROSS INCOME, PER 
MONTH 
$649,300.00 








Operates in Twenty-one States and the Republic of Cuba 
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WESTERN UNION LIFE 


Licensed in Connecticut, Califor- 
nia, Colorado, Indiana, Illinois, 
Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania. South Dakota, 
Utah, Washington and Wyoming. 











TRUE UNCAPHER 
Vice-Pres. and Gen. Mer. 








pany reimbursed the bank in fulfillment of its 
burglary policy which the bank held. 

In a suburban house, the eldest daughter was 
playing the piano at about ten o'clock in the 
morning. Two servants were in the base- 
ment. There were no other persons in the 
house. The daughter thought she heard a step 
upstairs. She stepped out into the hall and met 
a man who said he was inspecting the electric 
light fixtures; he pushed her aside, went out 
and ran away before help could be obtained. 
He had with him several hundred dollars’ 
worth of jewelry. The owner, who held a 
theft insurance policy, was repaid. Not only 
this, but the insurance company followed up 
the offender, prosecuted him and sent him to 
jail. A lady, living in an apartment, in need 
of a maid, was called upon by a prepossessing 
looking person named Delia, who—having 
given a satisfactory account of herself—when 
asked for a reference, referred to her pres- 
ent employer, furnished an address and _ tele- 
phone number, stated she had been employed 
there for three or four years, and was leav- 
ing because her mistress, being in ill health, 
Was giving up housekeeping for the summer. 
Delia suggested that the lady could write or 
make inquiry the next morning between ten 
and eleven over the telephone. The address 
furnished was an apartment house where the 
elevator boy attended to the switchboard. He, 
apparently, was a friend of Delia’s. Delia 
called at this apartment house the next morn- 
ing, when the lady telephoned, the boy—not 
knowing the name—repeated it to reassure 
himself. Delia, hearing this, answered the 
‘phone, said she was the person called, and 
confirmed all that she had, as an applicant for 
the position, stated the day before. She was 
thereupon employed. In a very short time 
a large amount of valuable articles disappeared ; 
not only this, but the maid, having ascer- 
tained that her mistress and some other ladies 
m the apartment house in which she lived had 
charge accounts in different stores, bought 
goods and charged them to these accounts and 
personally received the goods. The under- 
Writer, on the theft policy held by the lady 


made good the loss and prosecuted the maid; 
she was convicted and sentenced. 

These instances are but a few of many that 
might be furnished. Such losses are matters 
of daily occurrence. I do not see how any- 
one can feel safe without holding theft insur- 
ance in an ample amount. Please bear in 
mind that I said theft insurance. Because the 
rate for burglary insurance is lower, many 
people consider themselves protected by a bur- 
glary policy, but are likely to find that they 
are not so protected when trouble comes; for 
under a burglary policy there must be evi- 
dence of a breaking into the place, while no 
such evidence is required under a theft policy. 
It is true that to banks and on mercantile 
safes no theft policies will be issued. The 
banks can sufficiently protect themselves un- 
der bankers’ blanket bonds. Because of the 
uncertainty as to whether a loss of mercan- 
tile stock is a mere stock shortage, or the re- 
sult of a theft. theft insurance is not sold. It 
is always to be had covering private resi- 
dences. 

Travelers Reorganizes Group Department 

William F. 


manager of group lines in New York city for 


Chamberlin has been appointed 


the Travelers Insurance Company of Hartford 
and A. M. Miller and Frank S. McManus, 
associate managers. 

Mr. Chamberlin has been superintendent of 
the group department at the home office, Mr. 
Miller has been group supervisor at 55 John 
street, New York, and Mr. McManus, special 
representative of the group department at the 
same address. 

This gives to New York city agents and 
brokers the services of men who have been 
successful in the sale of some of the biggest 
group cases ever closed. Mr. Chamberlin sold 
the first group policy of the Travelers when 
he was an agent at Dayton, O. He came to 
the home office of the company when the busi- 
ness was in its infancy. His work as super- 
intendent has taken him from one end of the 
country to the other and into Canada. 
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Experience Rating in New Jersey 

The Compensation Rating and Inspection 
Bureau of New Jersey has sent out a notice 
to its members informing them of the latest 
developments regarding experience rating ap- 
plications. The report now made includes data 
which will become effective on and after July 
4 and will overlap the existent schedule of 
Advices forwarded by the bureau 
were to the following effect: 

“Report of experience rating data for policy 
renewals effective July 4, 1924, and thereafter 
will, to some extent and increasing in later 
months, lap over into the period covered by 
the present schedule of benefits, which sched- 
ule provides a material increase over the bene- 
fits of the preceding period. Separation of 
the loss exhibit under 1922 policies therefore 


benefits. 


hecomes necessary. 

“Since the company offices and the bureau 
appear to be pretty well stocked with supplies 
of the present form, we are not revising the 
application blank at this time. As to the ‘seri- 
ous’ losses which are on the back of the sheet, 
the date of injury is clearly specifiéd in columa 
23 and no change of practice is required. How- 
ever, as to the ‘minor’ indemnity and medical 
losses reported on the face of the sheet, it will 
be necessary to split the line for the 1922 policy 
vear, separately showing those losses resulting 
from injuries prior to July 4, 1923, and those 
occurring on or after July 4, 1923. There 
should be no difficulty in making this split with 
the existing form, since the rulings are full 
double* typewriter spacing.” 


Casualty Company Starts New Year Well 

3ALTIMORE, Mp., February 8.—With the bhig- 
gest year in its history just closed, the Fidelity 
and Deposit Company's representatives started 
off 1924 by breaking the company’s previous 
high record for a single month’s premium writ- 
ings. This new record was due in part to a 
drive for burglary business which resulted in a 
300 per cent increase in new business. Sub- 
stantial increases were also recorded in judicial, 
contract and depository lines. 
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A REAL 
PARTNERSHIP 





The Lincoln National Life Home Office goes 
on the job as a real partner with each agent of 
the Company. 


The fieldmen designate the status of their 
prospects and personal letters go out to aid in 
closing the business. Testimonials come in every 
week telling of the effectiveness of these personal 
letter helps from the Home Office. 


Just a part of that earnest co-operation which 
makes it pay to 


Cink uP (wir THe (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than 300,000,000 in Force 








ANTER - SOUTHERN ure BUILDING ' 


THE INTER-SOUTHERN LIFE INSURANCE C0. 
LOUISVILLE, KENTUCKY 
JAMES R. DUFFIN, President 


is a good Company 
CLEAN — STRONG — PROGRESSIVE 
Over $85,000,000 of business in force 











WEST COAST LIFE 
INSURANCE COMPANY 


San Francisco, California 








LIFE 
GROUP 
SUB-STANDARD 
COMBINATION ACCIDENT & HEALTH 








Business in Force $64,667,311 
Admitted Assets $8,867,706 














NOW READY 


LIFE INSURANCE 
LAW MANUAL 


FOR AGENTS 
By Wilfrid Bovey, B.A., LL.B. 





This valuable new work deals with 


LEGAL ASPECTS OF QUESTIONS ARISING 
IN THE DAILY WORK OF INSURANCE MEN 


In plain, untechnical language it explains the general 

principles of law which govern the insurance con- 

tract the 

RIGHTS*AND LIABILITIES OF THE COMPANY, THE 

INSURED, THE BENEFICIARY, THE ASSIGNEE 

AND THE AGENT 

It tells what pitfalls should be watched for, and how 

many of the difficulties which have given rise to liti- 

gation may be avoided. It explains the importance 

of a knowledge of statute law, and tells what subjects 

are generally dealt with by statutes. 


EXPLANATIONS ARE ILLUSTRATED BY EXAMPLES 
Price $3. 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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GLOBE INDEMNITY 
CHANGES 


Frank T. Gilson Made Manager of 
Fidelity and Surety Department 


DEVELOPMENT OF LINES PLANNED 
T. P. Murphy Becomes Superintendent in 
Charge of Broadening Brokerage Ser- 
vice on Fidelity and Surety 

Writings 
Company, Newark, 
Grahame, sesident vice- 


The Globe Indemnity 
through Thomas J. 
president at the New York city office, has an- 
nounced the inauguration of new plans for 
broadening the service offered to brokers by its 
fidelity and department. 
with this was the announcement that rank 7 
Gilson had been appointed manager of the de- 
partment and will assume his new duties at 


surety Coincident 


once, while T. P. Murphy becomes superintend- 

ent of the development of fidelity and surety 

writings in the New York branch. S. F. Nor- 
wood, as already noted in the columns of THe 

SPECTATOR, becomes superintendent of casualty 
production in the New York office and W. J. 
Thompson continues at the head of the Forty- 
second street division. 

Mr. Gilson, under the rearrangements just 
made, will have directional control of all the 
operations of the fidelity and surety department, 
which is to be subdivided as to classes of busi- 
ness written. Thus there will be court, fidelity, 
judicial and contract bond lines, each in charge 
of some man especially qualified in the par- 
ticular branch. Quite a large volume of surety 
business is already handled by the Globe In- 
demnity's New York division and the new plans 
which now go into effect will permit better 
facilities than ever to be placed at the disposal 
of brokers throughout the metropolitan terri- 
tory. 

Mr. Gilson is a surety underwriter of more 
than ordinary experience, having been con- 
nected, at various times, with the United States 
Fidelity & Guaranty (where he was finally 
placed in charge of the home office contract de- 
partment), with the National Surety, and with 
the Commercial Casualty, which he joined in 
I92t to establish a fidelity and surety depart- 
ment for that company. le is thus  well- 
qalified for his new post with the Globe In- 
demnity and will undoubtedly give a good ac- 
count of himself, 

Mr. Murphy’s career in the surety business 
dates hack to 1904, when he started with the 
Title Guaranty & Surety as city representative 
at Scranton. He subsequently became resident 
manager for this company at Washington, D. C. 
In 1013 he joined the staff of the Globe In- 
demnity as resident manager at Philadelphia. 
In 1918 he went to New York city and in 1921 
became superintendent of the fidelity and surety 
department at the metropolitan office. 


sig eamAPoLis, Inv., Feb, 16.—The Royal Indem- 
re Company has established offices at 816 Lemcke 
uilding, Indianapolis, 





The Two Maryland Companies 
Last year was one of progress in volume of 
business for the Maryland Casualty Company 
and the Maryland Assurance Corporation of 
3altimore, of both of which F. Highlands Burns 
salient 


is president. A few of the more 


features of their statements are mentioned 


below. 


MARYLAND CASUALTY COMPANY 

A gain of over $1,785,000 in net premiums 
was made by the Maryland Casualty Company, 
requiring the addition of about $730,000 to the 
premium reserve. Notwithstanding a _ con- 
siderable increase in taxes and a loss on the 
sale of a parcel of real estate, the company 
exhibits $31,319,882 of assets, with a surplus as 
to policyholders of $11,032,430, or about 
$€00,000 more than was shown in the 1922 state- 
liabilities listed are a 


ment. Among the 


premium reserve of $10,171,775; a loss reserve 
of $8,707,440, and a 
reserve of $600,000. The net premiums in 1923 


were $21,940,027, while the cost of direct serv- 


voluntary additional 


ice to policyholders was $13,512,784. Payments 
for taxes amounted to $907,624, whereas divi- 
dend payments only amounted to $899,922. The 
net income from investments was $1,247,474, or 
nearly $350,000 more than the amount paid for 
dividends. 


MARYLAND ASSURANCE CORPORATION 

Satisfactory advances were shown last year 
by the Maryland Assurance Corporation, among 
its gains having been the following: In assets, 
$142,794; in reserve, $149,837; in gross pre- 
mium in come, $69,976: in new business, $487,- 
778; in business in force, $2,335,028. The com- 
pany has made plans for increasing and improv- 
ing its service and is confidently anticipating 
excellent results therefrom during the coming 
months of 1924. 


WILL RE-LICENSE HEALTH AND 
ACCIDENT COMPANIES 
Wisconsin Commissioner Gets Order from 
Supreme Court 
Manptson, Wis., Feb. 19.—The State Supreme 
Court has granted a mandamus against W. 
Stanley Smith, State Insurance Commissioner, 
ordering him to relicense health and accident 
insurance companies whose licenses expired on 
March 1. Mr. Smith had threatened to refuse 
companies a license unless they made their pol- 
icies conform with the standard provisions that 
he has inaugurated. The companies will now 
be relicensed pending the decision in the Su- 
preme Court in the insurance cases. Argu- 

ments will come at the April term. 

The companies fighting the new provisions 
are the Old Line Life, the Fidelity and Cas- 
ualty of New York, the A*tna Life, the Trav- 
elers Insurance and the Northern American 
Accident Insurance companies. 

Attorney Daniel Grady, Portage, has been 
appointed by Goy. Blaine to represent Mr. 
Smith in the impending action. 

Commisioner Smith contends that none of 
the companies mentioned made their 
policies conform with the standard provisions 
act of 1913. 


have 


Life Companies Plead for Reciprocals in 
Massachusetts 

Boston, February 19.—Representatives of 
the John Hancock, Columbian National, State 
Mutual and Berkshire Life Insurance Com- 
panies argued for the admission of reciprocals 
to Massachusetts at the first hearing on the 
reciprocal bill before the joint legislative in- 
surance committee. Leading merchants also 
went on record as favoring the bill and told of 
their experiences with reciprocal insurance. The 
opposition, present in large numbers, did not 
get a chance to speak. 


Extracts from 1923 Statements of Casualty and Miscellaneous Insurance Companies 









Admitted Net Losses -*Surplus to 
Name and Location of Company Assets Premiums Paid Policyholders 
Written 

American Automobile, St. Louis. ... $4,669,757 $4,017,480 $1,568 ,690 $1,028 326 
American Casualty, Reading.......... 1,776,356 1,038 423 371,470 770,441 
American Reinsutance, Philadelphia 3,899,350 1,057,405 237,553 1,419,915 

Arrow Mutual Liab., Watertown, Mass... 217,731 76,801 66,8: 
Bankers Mutual Auto, Fort Wayne, Ind.... 60,059 100962 .- Z2SBQ 3  .ccsaceces 
Chatauqua Co-Operative, Westfield, N. Y.. ees is 25,968 55,727 8,082 
Columbia Casualty, New York............ <Ct meae 4,866,215 3,867,620 1,623,196 
Commercial Casualty, Newark............... (Ao 5) ie ans 2,000,000 
Continental Auto, Springfield, Ill.................. 187,321 429,147 75,445 
Continental Casualty, Chicago........ 12,189,500 12,525,281 3,000,000 
Detroit Fidelity & Surety, Detroit.... 3,438,964 671,800 2,904,471 
Eagle Indemnity, New York.......... Ds SiN, 2c 2,474,327 1,316,110 1,300 427 
Employees Mutual Casualty, Des Moines 301,521 256,468 147,483 
Fidelity Ins. Co. of Canada, Toronto. 340,110 50,216 296,022 
Gem City Life (‘cc. Br.), Dayton, O 835,784 236,260 281,978 
Hartford Accident & Indem., Hartford ese yarn 19,942,895 17,316,609 4,447,948 
Indiana Mutual Auto, La Porte, Ind............... 34,816 44,857 11,048 
Kentucky Central Life & Acc., Anchorage....... ay 985,024 2 324,115 488 ,348 
Beutacky Title, Louiswe... . .. ccc asce sceneesis 461,950 77,792 i 458 ,362 
Lincoln Casualty, Springfield, Ill......... SOR pe rae ie 714,056 483 963 81,199 436 274 
London & Lancashire, New York......... 3,625,681 1,556,455 650,310 1,355,312 
London Guarantee & Accident, Chicago 18,485,697 ac aaeveta> | calaniayseceuacaes 2,638 420 
Massachusetts Bonding, Boston....... 8,233,149 6,940,128 2,830,460 2,817,161 
National Accident, Lincoln, Neb....... 249,901 130,118 47,819 118,538 
National Mutual Casualty, Chicago... 26,746 38,218 18,781 7,340 
Nebraska Live Stock, Omaha........... 342,856 77,205 15,296 284,675 
New York Indemnity, New York....... 4,349,208 SIGRGSe sews cnnces 1,870,765 
Phoenix Indemnity, New York............ 1,837,495 ieeeeeh- Rehan * 1,098,462 
Reserve Health & Accident, Topeka, Kans... 35,262 28,859 10,495 35,005 
Royal Indemnity, New York............0.02-0000- 18,940,760 13,251,274 6,135,612 4,277,977 
Southern Surety, Des Moines.................. 6,595,010 6,395,615 3,265,666 1,608,817 
Transylvania Casualty, Louisville, Ky.............. 238 ,304 204 406 _70,091 128,146 
Travelers Indemnity, Hartford...................- 10,867,618 8,654,636 3,580,338 2,933,619 
",ravelers Insurance, Hartford.................006. TREE -eabcccdset, ~ aeaendeuaee 25,326,190 
United States Fid. & Guar., Baltimore.......... 36,877,874 30,528 ,632 14,267,271 9,941,811 
Western Auto, Fort Scott, Kansas.............. 1,101,538 74,2 363,785 264.851 
Wisconsin Mutual P. G., Juneau............... 68 ,264 53,771 19,809 32,835 
Wisconsin National Life (Acc. Br.), Oshkosh........ 3,103,996 125,694 45,029 665,893 


* Includes capital. 
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THE sSPECTATOR Thursday 
ie 
THE WORLD’S RECORD 
ee NA I, nN me eR ee eet a $1,431,399,418.27 
More than any other Insurance Company in the World 
Liabilities consisting of 
ee ee rr $1,290,579,178.00 
Reserve for Dividends payable in 1924. ............. 25,572,037 .69 
Ds 5c Kk) hake Re KAS Se ee eed eReE Ss 74,749,412.23 
PR thee Tpmieilities wn cece nce eende 40,498,790.35  1,431,399,418.27 
Increase in Assets during 1923........0.00.0.0000 00000 ccc cee eee eee 171,549,093.04 
More than any other Insurance Company in the World 
ein dnc ed nw dees vans bee keds ee cde reenw ened da0e5s 396,311,664.25 
More than any other Insurance Company in the World 
Ramee Sl eer GIES... «5s oo ns con de cee c see ceae ees eenevvnd vases 55,643,362.95 
More than any other Insuran e Company in the World 
Paid for Insurance Issued, Increased and Revived in 1923......... 2,359,034,859.00 
More than ever placed in one year by any Company in the World 
Gain in Insurance in Force in 1923................0..0...2.20000 eee 1,430,697,111.00 
More than any other Company in the World 
Number of Policies in Force December 31, 1923. ................. 30,221,727 
More than any other Company in the World 
Number of Policy Claims paid in 1923...........0....0..0.0000005 430,866 
Averaging one claim paid every 20 seconds of each business day of 8 hours 
Payments to Policyholders averaged $919.15 a minute of each business day of 8 hours 
Dividends in the eight years since the Company became Mutual, 
inchading deciarations for 1004... oo ...6606 0.66 eile Ve cecesawuwns 62,672,938.08 
e 
Insurance Outstanding 
ORDINARY (Insurance for the Jarger amounts, premiums payable 
annually, semi-annually, quarterly or monthly)................. $4,710,630,635.00 
More than any other Company in the World 
INDUSTRIAL (Premiums payable weekly)...................... 3,910,156,319.00 
More than any other Company in the World 
S65 5 RE 0 hehe hehe Deen O Oe ene he nh er enhs band were hs 617,467,114.00 
Written within seven years 
TOTAL INSURANCE OUTSTANDING....................... 9,238, 254,068.00 
More than any other Company in the World 
GROWTH IN TEN YEAR PERIODS 
Year Income for the Year Assets at End of Year Surplus at End of Year | seen hg Seca | Cuan eee eee i | Year 
1883 $ 2,082,619.05 $ 2,186,622.24 $ 627,368.24 | 531,048 $ 63,425,107 | 1883 
1893 15,216,236.65 19,343,705.06 | 4,109,689.92 2,940,226 | 353,177,217 | 1893 
1903 49,887,804.11 105,656,311.60 10,691,857.56 7,523,915 | 1,342,381,457 | 1903 
1913 117,503,043.89 447,972,404.85 | 35,728,077.34 13,957,748 2,816,504,462 | 1913 
1923 | 396,311,664.25  1,431,399,418.27 74,749,412.23 30,221,727 9,238,254,068 | 1923 
A MUTUAL COMPANY—INCORPORATED BY THE STATE OF NEW YORK 
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LIFE COMPANIES TO MERGE 


Des Moines Life and Annuity Will 
Take Over Preferred Risk 





PLANS AWAIT APPROVAL 





Enlarged Company Will Have $19,000,000 

Insurance in Force—$600,000 Capital 

Stock 

Des Mornes, Iowa, February 18.—Plans for 
4 consolidation of the Des Moines Life and 
Annuity Company and the Preferred Risk Life 
Insurance Company of Des Moines have been 
perfected and the completion of the merger is 
only a question of form. The Preferred Risk 
Life stockholders voted unanimously for the 
consolidation and it is expected that a similar 
condition will prevail at the annual meeting of 
the stockholders of the Des Moines Life at 
the meeting February 10. 

An announcement sent all stockholders by 
Secretary Paul N. Mantz, says: “The execu- 
tive committee has tentatively approved a con- 
slidation on a basis of an increase of the cap- 
ital stock of the Des Moines Life and Annuity 
Company to $600,000, the stock of the Pre- 


ferred Risk to be reissued in the new com- 
The entire matter 
will have to be approved by the commission 
of insurance, which is composed of the gov- 
ernor, the attorney general and the Insurance 
The rights of the stockholders 
of both companies will be fully protected. The 


pany on an equitable basis. 


Commissioner. 
two companies operating as the Des Moines 
Life and Annuity Company will have but one 
overhead expense with an increased capital and 
surplus. The combined companies have a cap- 
ital of $600,000 and assets of approximately 
$1,750,000, with insurance in force of about 
$19,000,000. 

The Des Moines Life and 
organized in 1917. A. L. 


Annuity was 
Hart is president 
George Cosson, Peter Lamp and S. J. Houston, 
Paul N. Mantz, secretary and 
actuary; R. J. Bannister, general counsel; L. 
treasurer; Dr. Frank W. Chase, 
medical director. 


vice-presidents ; 
M. Barlow, 


The company has a capital stock of $500,000, 
with a surplus of $140,631. Insurance in force 
$15,033,000. 
ness the past year. 

The Preferred Risk Life was organized in 


It had an exceptionally good busi- 


1919 and its capital stock is $103,450 and sur- 


plus $4159. It has insurance in force totaling 

556,936, having gained nearly a million in 
new business the past year. Its admitted assets 
are $2 245,195. 

J. J. Shambaugh is president. G. W. Ander- 
son, vice-president. W. F. Barr, secretary; 
treasurer; Frank J. Haight, 
Foulk, medical 


George Cosson, 
consulting actuary; Dr. F. E. 
director. 


William Thornton Takes Up Conservation 
Work 

RicHMoND, Va., February 20.—William 
Thornton, who has been connected with the 
publication department of the Life Insurance 
Company of Virginia, has been made manager 
of the recently created Conservation Bureau 
of the company, under the general supervision 
of F. E. Hall, superintendent of ordinary 
agencies. 

Mr. Thornton has been for the past year a 
lecturer on life insurance of the College of 
William and Mary, Richmond. He is the 
author of “Short Lessons in Life Insurance” 
recently published by The Spectator Company 
and has been a frequent contributor to the 
columns of THE SPECTATOR. 


TRANSACTIONS. OF LIFE INSURANCE COMPANIES OF THE UNITED STATES IN 1923 


The figures presented herewith have been supplied officially to The Spectator Company by the life insurance companies named for the year 1923. The figures for 1922 are inserted for purpose of comparison 


NAME AND LOCATION OF COMPANY Year 


hnsesioon Life Re insurance, ., Dallas, Tex. 
Amicable Life, Waco, Tex. roe 1923 
Atlas Life, Tulsa, Okla. . eee : 1923 
Citizens Life, New Orleans, La. . . 1923 
Commercial Life, Kansas City, Mo. . . 1923 
Connecticut Mutual, Hartford, Ct... 1925 
Equitable Life, Des Moines, Ia... . . 1923 
Fort Worth Life, Fort Worth, Tex 1923 
Gem City Life, Dayton, Ia. . 1923 
Home Life, New York. . . 1923 
Kansas Life, Topeka 1923 
Knights Life, Pittsburgh... ..... 1923 
Lincoln Liberty, Lincoln, Neb. 1923 
Massachusetts Mutual, Springfield 1923 
Medical Life, Waterloo, Ia... . . 1923 
Methodist Ministers, Boston 

Missouri State, St. Louis. 

Mutual Benefit, Newark... . 

National Guardian, Madison, Wis. 

New York Life, New York... 
Northwestern Mutual, Milwaukee, Wis. . 
Occidental Life, Los Angeles, Cal 

Pacific Mutual, Los Angeles, Cal. 1923 
Penn Mutual, Philadelphia. . . 1923 
Philadelphia Life, Philadelphia 1923 
Reliance Life, Pittsburgh 1923 
Southwestern Life, Dallas, Tex 1923 
Travelers, Hartford, Conn 1923 
Sun Life, Baltimore, Md. . . 1923 


Western and Southern, Cincinnati, Ohio................ .. 1923 


a4 Commenced business September, 1922 








Surplus Total Pay- 





New Business Whole 


Total signed and Premiums Total ments to Total Paid for in Amount in Gain in 
Admitted Ss Received Income in Policyholders Disbursements Year in Force Amount in 
Assets E nd of Year in Year Year in Year in Year (Including End of Year Force in Year 






$376,832 $423,962 














$122,675 


Revivals) 





$9,205,112 












$18, 911, 207 


$41,224,327 
3 








78 232,867 268,709 107,914 4,873,172 
5,134,246 1,644,434 863,794 1,255,040 254,629 5,583,586 
4,661,099 1,576,146 720,048 1,097,577 277,838 2,362,695 
1,081,765 516,739 392,415 549,169 96,683 2,115,711 

864,029 472,116 342,949 419,215 91,571 1,312,080 
63,571 28 98,106 5s 32,857 —98,805 
54,442 = 412 34,024 _3,804 
73,994 3 ‘ 1,739,000 254,000 
29,469 22,59 35.631 1,485,000 1,485,000 a1,417,000 

110,333,137 9,464,164 15,044,667 10,068,020 79,198,647 493,104,546 45,804,509 
103,261,903 ,641,844 13, 8,916,708 67,485,892 447,300,037 34,061,033 
51,704,266 368.500 1 4,613,869 61,909,624 ¢ 35,634,637 






44,995,738 
2,703,623 
9 360,7 if 37 


+= S100 





214, 632 





1,584,305 
961,280 
702,830 
574,021 
400,678 

182,613,798 
163,175,807 





27,986,767 





302,866 138,104 
163, 111 as ‘010 47,626 
35,425 94,058 2 
86,109 103,316 
13, 996, 100 16,808,414 





4,647, 767 13,705,989 
34, 599,729 
32,845,373 

391,926 

337,668 
145,916,371 
149,198,080 





696 07 4 
593,506 
170,041, 354 
157,166,049 
















4,165,174 








122,215 
165, 791, 413 





26,197,977 
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Acacia Mutual Life Association 


Summary of Annual Report as of December 31, 1923 


ASSETS 
First mortgage loans on improved real estate................. $4,760,338.88 
NN casi e och ic eFg: ole Ee a et Sch te oh tle did toc Lag 187,067.04 
Ng 6.6150 vw ee be Ken Hae RAMS Se Bede oad bee wh ea K had wae 1,508,380.00 
Cash in banks and in office..........0.0..0.0 000000 cece eeeee 286,720.01 
Loans on association’s policies...............0..0. 00.00. cee. 1,065,449.04 


Net premiums in process of collection....................... 1,372,653.22 
CT es 237,199.09 





TOTAL BBGE MG. once edvccscsesdivivcvescbscewaves $9,417,807.28 
REE: OS cbs sea mcadwedeeiaueedoed eyed bG4K 0 Rn wibied 347,122.91 





BALANCE TO PROTECT POLICY CONTRACTS: 
Legal reserve requirement—American Experience 
Table of Mortality and 344% interest on all 
NS 6 aie 4 6660S 0 0H sone ta woe Rae a Skok $8,099 246.62 
Se i cscen beh ccedanenesccdaphedacet ine 971,437.75 
. $9 ,070,684.37 








Another Year of Great Progress 


a a iio ek 6 diss 6d OSS hae a eae $41,796,950.00 
Gain in insurance in force............................... 29 505,600.00 
Insurance in force December 31, 1923.................... 152,190,700.00 
NG asta aa ares ce eee aN GAD GTR ow oes ews w 4 ea aad ee 9,417,807.28 
SE EEA SEE PO IE ROE eR eS 2,592,462.41 
Dmerense if) TOSOTVE. . oon. ccc ce cc cnececceveencs 2,172,087.38 
imerence in surplus (met)... . .. 6.6 ccc cece ccc vcs ccecucs 223,029.81 


A Mutual Old Line Company—Limited to Master Masons—Conducted for 
the Sole Benefit of Its Members and Their Beneficiaries and Not for Profit. 


Progress During Past Ten Years 


INSURANCE ISSUED INSURANCE IN FORCE 

YEAR ASSETS DURING YEAR END OF YEAR 
1913 $437,289 $2,113,000 $7,016,000 

1915 780,660 4,342,345 11,052,500 

1918 1,721,058 7,283,250 24,044,612 

1919 2,220,990 14,732,250 37,657,924 
1920 3,084,141 36,719,500 71,097,545 
1921 4,613,495 38,942,000 101,222,295 


1922 6,828,345 39,898,050 122,685,100 
1923 9,417,807 41,796,950 152,190,700 





This remarkable increase (put on with a small field force) is without parallel in life insurance history and proves 
how easy it is for Acacia Agents to write business and make money. 





Attractive agency contracts are available to high-grade men in thirty-five states. 





WILLIAM MONTGOMERY, President 
Home Office Homer Building Washington, D. C. 
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TRIBUTE TO EX=PRESIDENT 
WILSON 





Darwin P. Kingsley Offers Minute 
to State Chamber of Commerce 


HIS PREVIOUS ADDRESS ON POST- 
WAR PROBLEMS 


Mr. Kingsley’s Stirring Message to Men 
in Washington in His Address Two 
Years Ago 


At the last monthly meeting of the 
Chamber of Commerce of the State of New 
York, Darwin P. Kingsley, former president 
of the Chamber, and president of the New 
York Life Insurance Company, presented the 
following appreciation of the late ex-President 
Woodrow Wilson, whose ideals he recognized 
and whose efforts on behalf of mankind he 
highly valued. It was adopted by a rising vote. 


Minute oN THE DeEatu or Ex-PreEsSIDENT Wooprow 
WILSON 
The Chamber of Commerce of the State of New 
York in recognition of the public services of 
WOODROW WILSON 
directs this minute to be inscribed upon its records: 


WOODROW WILSON brought to the Presidency 
qualities all of which no one of his predecessors pos- 
sessed to the same degree. THe was a student, a scholar, 
an idealist, a thinker who dreamed dreams, a crusader 
who fought with unflinching courage to make his 
dreams realities. 

Neither amongst his predecessors in Washington nor 
perhaps in all history can his analogue be found. 

From the executive chair of a sister State to a posi- 
tion where he filled the eve!of the world he went 
almost over-night: he not only filled the eye of the 
world, but he reached the heart of the world. For the 
voiceless masses, of all creeds and races and countries, 
he recreated a great hope—a hope that had almost 
vanished—and he so phrased the expression of that 
hope that they understood him and hailed him as a 
Great Deliverer. 

That hope was first born long ago: born of the spirit 
that sent the Mayflower to New Plymouth; born of 
the vision that saw a world in which 

“ , . . the war drums throbb’d no longer and 
the battle flags were furled.”’ 

That he did not and could not permanently hold the 
almost more than kingly place he briefly occupied in 
the hearts and hopes of men is not strange. But we 
shall fall into dangerous error if we forget and the 
governments of the world will be fools and blind not 
to remember that the hope aroused in the hearts of 
the masses of humanity by 

WOODROW WILSON 
still lives; it has neither heen realized nor satisfied. 
Woe to your governments! Woe to your society! 
Woe to your civilization if that hope is not finally 
realized ! 

He was a prophet who died fighting. He did not 
see the complete fulfillment of his prophecies, but he 
threw a flaming light across the blackness that covers 
all frontiers; he lighted a torch that will be kindled 
again and again until in some form at some time his 
dreams will come true. 

We may differ as to the wisdom and _ practicability 
of his great plan. We may quarrel over the soundness 
or unsoundness of his effort to establish that plan. 
But without reservation of ‘Any sort and with no dif- 
ferences of opinion we uncover in the presence of the 
leader who offered himself as a sacrifice on the altar 
of his faith, 

The secretary of the Chamber is directed to send a 
copy of this minute, duly engrossed and attested, to 
the widow of the deceased ex-President. 


Mr. Kingsley’s offering of the foregoing 
minute recalls to mind the 133d annual banquet 
of the Chamber of Commerce, on November 
17, 1921, when he was president of that body. 
His address on that occasion dealt with some 
of the problems then confronting patriotic citi- 
zens. Referring to the proposed reduction and 
limitation of armaments, he asserted that “so 
long as armaments are bracketed with patri- 
otism we shall have armaments. Armaments 
are primarily an expression of the identical im- 


pulse which made the pioneers of Jamestown 
and Plymouth erect stockades for defense 
against the Indians.” After outlining the pro- 
cess by which the Federal Government of the 
United States was evolved, and showing the 
advantages growing out of it, he said: “In 1921 
the real question is, as we believe, not arma- 
ments alone, but whether or not ordered 
liberty and civilization shall continue. As 
patriots and business men, our message, there- 
fore, to the men in Washington must be: 

Courage: face the facts. Don’t tinker with 
a worn-out instrument. Don’t blink the truth. 
Recognize the fact that the whole world 
measured in terms of time and distance is not 
now so large as the thirteen colonies were in 
1787. Recognize the fact that from the very 
souls of all peoples is arising a bitter, bitter 
cry for a new program. Recognize the fact 
that the world is sick—sick unto death. Offer 
it a healing draught; withhold the old nostrums : 
they first intoxicate and then kill. Limit arma- 
ments, yes; but at the same time present a 
constructive program which will automatically 
eliminate competition in armaments between 
federated States by making armaments between 
those States no longer a patriotic duty. 


Merchants Life Largely Increases Assets 

A notable feature of the financial statement 
as of December 31. 1923, of the Merchants 
Life of Des Moines is the increase of $657,000 
in the resources of the company, which now 
amount to $6,466,706, and are larger than ever 
before. The legal reserve was also increased 
by the sum of $606,000, and now stands at 
$5,012,661. Special reserves amount to $687,225, 
and after making provision for these and al! 
other liabilities the company shows a surplus 
as to policyholders of $548,740, including 
$400,020 capital. Of the company’s assets, the 
sum of $5,006,627 is represented by mortgage 
loans; and it has securities valued at $5,539.- 
412 on deposit with the State of Iowa. Last 
year the Merchants Life paid $942,992 to 
policyholders, and since its organization such 
payments have aggregated $8,074,382. The 
company had nearly $78,000,000 of insurance in 
force on December 31 last. It is clear from 
the foregoing facts that the company is in a 
very satisfactory condition. Its affairs are 
under the management of the following off- 
cers: Chairman of board, Ransom E. Olds; 
presidents, William A. Watts; vice-presidents, 
Claude Hamilton, R. A. Norton, W. W. 
Chambreau (also secretary), H. A. Bryan; 
treasurer, C. H. Hollister; medical director, C. 
Stutsman; counsel, S. E. Knappen; general 
counsel, G. E. Brammer. 


Fine Record of American National 

Substantial gains were made last year in all 
features of its statement by the American Na- 
tional Insurance Company of Galveston, Tex. 
Among the increases shown are the following: 
In life insurance in force, $33,579,608; in ad- 
mitted assets, $2,773,064; in surplus, $313,347. 
This progressive company now _ possesses 
$17,070,588 of resources, among the larger 
items embraced therein being mortgage loans, 
$6,101,584; bonds, $6,128,426; cash and cer- 
tificates of deposit, $1,491,559; real estate 
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owned, $937,574; loans to policyholders on the 
company’s policies, $1,655,852; interest due and 
accrued, $394,500, and various other items. 
Chief among the liabilities is the sum of 
$13,683,716, being the net policy reserve. In 
addition, there are reserves for unpaid losses, 
taxes, etc., beyond which there is surplus 
security to policyholders of $2,869,171, includ- 
ing $1,000,000 capital. The company closed the 
year with $215,037,404 of life insurance in 
force, and up to the end of last year had paid 
policyholders $14,328,720 since the organization 
ef the company. Last year the gross income 
per month averaged over $649,000. The com- 
pany is now operating in twenty-one States and 
also in Cuba, and its management displays 
much energy, as well as conservatism. The 
officers of the American National are: Presi- 
dent, W. L. Moody, Jr.; vice-president, Shearn 
Moody; second vice-president, T. L. Cross; 
secretary, W. J. Shaw; assistant secretary, N. 
V. Morgan; treasurer, M. Groshenny ; assistant 
treasurer, R. V. Brazzil; manager of agencies, 
ordinary department, W. H. Ford; actuary, N. 
FE. Gorton; assistant actuary, R. A. McIver; 
auditor, C. B. Russom; claim adjuster, J. R. 
Sayre; medical director, Dr. Edward Randell; 
assistant medical director, Dr. W. J. C. 
Weimers; general counsel, C. W. Nugent, and 
Williams & Neethe: assistant general counsel, 
J. L. Darrouzet. 


Growth of the Guardian Life 


Gains were made last year all along the line 
by the Guardian Life Insurance Company of 
America, New York. For example, there was 
an increase of over $8,350,000 in the new paid- 
for business in 1923, as compared with that of 
1922, and the new business so far exceeded ter- 
minations that there was an increase of over 
$22,000,000 in the insurance in force on De- 
cember 31, last. Assets likewise increased by 
$2,600,000, and payments to policyholders and 
beneficiaries aggregated $630,000 more than in 
the previous year. It is manifest, therefore, 
that the management, agents and policyholders 
of the Guardian have every reason to feel satis- 
fied with the results of last year’s operations. 
The company now reports admitted assets of 
$45,339,284, with a surplus and dividend fund 
of $5.915.775. Its new paid-for business in 
1923 aggregated $43,772,689. (the goal is 
$50,000,000 in 1924), and the amount in force 
at the end of 1923 was $228,479,842. President 
Carl Heye and his associate officers merit con- 
gratulation upon the successful outcome of the 
past year. 

Topeka Company Buys Site for Home 
Office 


The National Reserve Life Insurance Com- 
pany of Topeka, one of the stock with policy 
companies operating in Kansas, has purchased 
a quarter of a block of ground at one of the 
main corners of the business district and pro- 
poses to erect a twelve-story office building. 
The company will occupy the entire twelfth 
floor as a home office and will reserve other 
space. 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of 
New York has a record of EIGHTY YEARS 
of prosperous and successful business. It has 
passed through panics, pestilence and wars 
unharmed, and to-day, as a result of eight 
decades of endeavor, offers financial strength, 
reputation, magnitude, leadership, and life 
insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Co. 


of New York 


34 Nassau Street New York 


On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship, 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks, 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 

















PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 


Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year. 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 


AND 


BIG COMMISSIONS that make it worth- 
while to the salesman are the reasons for 
the increase. 


Specimen Rate 
Age 35—$16.30 per $1,000. 
Important districts open in Western Michi- 


gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines lowa 














Febt 


— 


R. 


Becot 


James 


Rayt 
dent a 
Life In 
dent 0 
former 
hoard ¢ 
merely 
positior 
titles 
duties 
other ¢ 

R. V 
charge 
He sta 
which > 
has bee 
isa gre 
is a di 
Bank, 


D 
New 
W 
Rabb 
gogue, 
dinner 
writers 
the subj 
in a ge 
liever 11 
which | 
started 
that he 
faith in 
not dey 
rather 1 
that he 
tion thr 
evidenci 
other b 
tioned, 
Over . 
Griffin 
Life Ir 
Unversi' 
Was ma 
associat 
mn Th 
evening 
the Hor 
Scott.’ 


Presidi: 
Underwri 
Invocat 
Presbyter 
Singing 
The O 
Singing 


Legal De 
Philadelp! 
“Month 
Mutual ] 
Noy 








hursday 


=—=: 


rie 


ists 
da 


rst 
nce 
‘ip. 
ery 


he 
ta- 
ily 
nt 
ng 
nd 
lat 
nt 


are 











February 21, 1924 


FRE SPECTATOR 


Life Insurance 








——$———— 
— 
— 


R. W. STEVENS ELECTED 
Becomes President of Illinois Life 


LONG ACTIVE HEAD 


James W. Stevens Made Chairman of the 
Board—No Changes in Duties 


Raymond W. Stevens, formerly vice-presi- 
dent and manager of agencies of the Illinois 
Life Insurance Company, has been elected presi- 
dent of the company and James W. Stevens, 
becomes chairman of the 


This action of the directors 


formerly president, 
board of directors. 
merely means the creation of a new official 
position in the company and a change in the 
titles of the two principal ‘Their 
duties remain unchanged for the present. No 


officers. 


other changes have been made. 

R. W. Stevens has been the active man in 
charge of the company’s affairs for some time. 
He started as an agent for the company, of 
which he now becomes president, in 1896. He 
has been vice-president since 1900. Mr. Stevens 
isa graduate of the University of Chicago and 
is a director of the Fort Dearborn National 
Bank, Chicago. 


DISCUSS CHURCH FINANCES 
New York Life Underwriters Hear Rabbi 
Wise—Sales Congress in March 

Rabbi Wise, of the New York Free Syna- 
gogue, was one of the speakers at the monthly 
dinner meeting of the New York Life Under- 
writers held last week. The rabbi discussed 
the subject of life insurance and church finances 
He is himself a great be- 
a large line 
which he has steadily increased since he first 
started in 1808. 
that he had been asked why he showed so little 
faith in the religion he preached—why he should 
not depend upon God to care for his family 
The rabbi said 
that he believes that life insurance is an institu- 
tion through which the Divine Power has been 
evidenced as often if not more often than any 
other business institution that might be men- 
tioned, 


in a general way. 
liever in life insurance and carries 


Among other things he said 


rather than on life insurance ? 


Over 400 were present at the meeting, at which 
Grifin M. Lovelace, dean of the School of 
Life Insurance Salesmanship at New York 
Unversity, was also a speaker. Announcement 
was made of the annual sales congress of the 
association, which will be held Tuesday, March 
11. The annual banquet will be held in the 
evening of the same day. The speakers will be 
the Hon. Will H. and Dr. Willard H. 


Scott. The program for the congress follows : 


Hayes 


MorninG SEsSION 
itesiding—Chas. A. Foehl, President, The Life 
nderwriters Association of New York 


Re ie ation. Rev. Albert Sheppard, Pastor, First 
‘resbyterian Church, Forest Hills, L. 
Singing. Leader, William G. Eisenhauer. 


The Object of the Congress—President Foehl. 
Singing, 

‘ “What the Average Agent Should Know About 
cae in Selling Life Insurance.” E. Paul Huttinger, 
egal Dept. Penn Mutual Life Insurance Company, 
P hiladelphiz ~ Ba, 
“Monthly Income 


M } Insurance.” William HH. Beers, 
xy Benefit Life 


Insurance Company, Rochester, 


Announcements. 

“The Association; Why to Be In. 
Out.” Harry E. 
mittee. 


“Selling Business Life Insurance to the Small Busi- 
Director of the Life 


ness Man.” Griffin M. Lovelace, 

Insurance School of New York University. 
Discussion on Morning’s Program. 
Adjourn. 


AFTERNOON SESSION 
Presiding—J. Ellictt Hall. 

Singing. 

“Why the Average Case?” 

An Hour and a Quarter with 
How They Sold Average 
in an Average Way. 

The Endless Chain Method, C. D. 
Benefit. 

How I wrote at Least Two Application Every Weey 

Emma H. Ditzler, Connecticut Mutual. 

Why I Was Able to Pay for Sixty Cases in Eleven 
Months for an Average Policy of $15,400—Stuart D. 
Warner, Penn. Mutual. 

My Presentation of Old Age Income Protection for 
the Average Man—Clancey D. Connell, Provident 
Mutual. 

Inheritance Taxes. A New Sales Approach—Leon 
Gilbert Simon, Equitable. 

What Hard and Intelligent Work Will Accomplish 

Louis Guberman, Union Central. 

Announcements. 

Prize Contest- Conducted by J. 
Entire Selling Process.’’ 

Adjourn. 


Average Agents in 


Kenny— Mutual 


Elliott Hall. “The 


Manhattan Life Shows Increases 

Among the increases made last year by the 
old Manhattan Life Insurance Company of 
New York, were one of $134,000 in surplus as 
to policyholders, one of nearly $2,500,000 in 
new paid-for business, and one of over $4,=00,- 
000 in insurance in force. As of December 31, 
1923, the company exhibits admitted assets of 
$19,536,743; a net policy reserve of $17,624,701 : 
reserves for disability benefits, etc., of $176,- 





for dividends to policyholders, 
$187,041 ; an asset fluctuation and general con- 
tingency fund of $250,000: 
double indemnity 


0903; reserves 


a special fund for 
disability benefits, insurance 
of $100,000, and a suspended mortality fund of 
$150,000. 
voluntary reserves, and setting up reserves for 
taxes, unpaid claims, and all other liabilities. 
the company shows a surplus to policyholders 
of $682,945, including $100,000 capital. 

Last year the company 


After providing these required and 


increased its new 
business to the extent of about twenty-five per 
cent over that of 1922, so that the new issues 
aggregated $12,944,008, and the insur- 
force was increased to the sum of 


in 1923 
ance in 
shows a 


$75,951,527. The premium income 





ACTUARY 








Fully qualified Actuary, 
British, desires position 
in Life Insurance Com= 
pany. Has had several 
years experience in Lat= 
Willing to 
return there. Has fair 
knowledge of Spanish. 
Address Box 30, care of 
THE SPECTATOR, 


in=America. 











39 


When to Stay 
Morrow, Chairman Membership Com- 


Policies to Average People 


gain of about $21,000 compared with 1922, hav- 
ing amounted to $2,131,016 in 1923. 

Next year the Manhattan Life will cele- 
brate the seventy-fifth 
In order that as many agents as 


anniversary of its 
foundation. 
possible may visit the home office next year, to 
it has 
been decided to forego the usual $100,000 Club 
convention this year, and plans are being for- 
mulated for the great event to be held in 
August, 1925. 

The official staff of the old and respected 
Manhattan Life Insurance Company is consti- 
President, Thomas E. Love- 


attend the diamond jubilee celebration, 


tuted as follows: 


joy; vice-president, John F. Roche, secretary, 
Melvin DeMott; assistant secretaries, Alfred 
P. MecMurtrie and Harvey R. Halsey; comp- 


troller, Kirven; actuary, Walter N. 
Stanley ; Frank W. Lynch; 
tendent, claims department, Wm. N. Stebbins. 


Frank D. 


cashier, superin- 


Acacia Mutual Life’s Good Year 


A fine record was made last year by the 
Acacia Mutual Life Association, of Washing- 
ton, D. C., which is a mutual old line company 
limiting its business to Masons. In round 
amounts. some of the gains made were the fol- 
lowing: In assets, $2,600,000; in 
issued, $1,900,000; in insurance in force, nearly 
$30,000,000; in reserve, over $2,170,000, and in 
surplus, over $223,000. The company now 
reports $09,417,807 of assets, with a surplus of 
$071,438. The insurance issued in 1923 ex- 
ceeded $41,700,000, and the association closed 
the year with over $152,000,000 of insurance in 
Within two years the Acacia Mutual 
Life, of which William Montgomery is presi- 
dent, has more than doubled its assets and has 
about 


insurance 


force. 


increased its insurance in force by 


$51,000,coo—a remarkable record. 


Business of Life Companies in 1923 


The following figures in addition to those previously published , 
have been compiled from returns made direct fo THE SpectaTor. 





Insurance Insurance 
Written Increased 
1923. 1923 

American Life, Denver, Col. . ee $2,411,121 $873,000 
American Life Reins., Dallas, Tex.... 18,911,207 9,205,112 
Connecticut Mutual, "Hartford, Ct. 80,048,636 45,804,509 
Farmers National, C ‘hicago, Ill. . 9,481,179 3,990,746 
Fort Worth, Fort Worth, Tex.. 3,529,499 1,290,918 
Great American, Hutchinson, Kan. .. . 1,879,644 492,215 
Home Life, New York; N. Y¥.:.....- 32,811,177 15,210,158 
Illinois Ba ankers, Monmouth, Ill. 18,445,000 5,507,934 
Imperial Life, Toronto, Can. 25,431,952 16,204 ,908 
Indianapolis Life, Indianapolis, Ind.. 9,791,781 5,619,513 
Knights Life, Pittsburgh, Pa... 9,944,564 4,784,523 
London Life, London, Can. Ee 44,749,707 22 2,098, 468 





Maryland Assur., Baltimore, Ma... 35,058 
Mass. Mutual, Springfield, Mass...... 116, 066, 387 
Medical Life, W aterloo, Ia.. 2,757,910 





no 


Metropolitan, New York. aes 
Midland Mutual, C olumbus, G.. 
Mutual Benefit, Newark........ 


359,034,859 waar 
10, 931, 742 728,9 





Mutual Life, New York. . 187,1 7458 
National Guardian, M¢ udison, Wis 5 ‘667 842 3,564, 785 
New World, Spokane, Wash 5, 604, 870 1,198,676 


720,739 1,104,915 
7,711 7,910,323 


North Americ: an Life, Omaha, Neb.. 
North American Life, Toronto, Can. 





Northwestern Mut., Milwaukee, Wis... 30: 477,749 189,588,217 
Pacific Mutual, Los Angeles, Cal... . 105,264,478 65,324,481 
Ohio National, Cincinnati, O.. 35,795 5,568,482 
Philadelphia Life, Phils idelphia, “Pa. 3,312 2,206,861 
Preferred Risk, Des Moines, Ia. . 7,175 620,286 
Register Life, Dave nport, Ia. ; 64,741 3,076,450 
Security Life & Tr., Greensboro, ‘N.C. 497,067 4,169,929 


1,902,020 
12,290, 384 


Security Mutual, Lincoln, Neb. ..... 
Sun 8 Baltimore, Md... 
Travelers, Hartford, Ct... me 
Western Empire Life, Winnipeg , Can. 
Western & Southern, Cincinnati O.. 
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133,003, 792 





a ee 









SPECTATOR 














Union Central Building 


Ten Thousand Leads in One Month 


“Itis the cooperation which I have had from the Union 
Central and its Officers that binds and ties me to the 
Company.” 


This is only one of the many expressions of ap- 
preciation from our Agents—10,000 leads in one month 
were furnished from one circular alone—Such ‘‘Team- 
work” insures success to Union Central Agents. 


For Agency relations write the Home Office 


The Union Central Life Insurance Co. 
Cincinnati, Oy‘or 


Thursday 








| 
| 
| 





INCORPORATED 1871 


life ame... Company of Virginia 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annual- 

ly or quarterly, and 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1923. 


PSSEES toe DANO hate EA EOP eee $36,916,613 .75 
MATOS ee ketene ws Cro ee re 32,373,207 .24 
Wapieal cand SUEDIIS 6.6 4:06 «0s sce awieee se wes 4,543,406 .51 
Insurance ime POEGE «5 5.65055 60 nec gies 3) ole eee 255,168,568 .00 
Payments to Policyholders.......60.:<506 5 s0d0¢s 00 2,696,034 .43 
Total Payments to Policyholders since Organiza- 

| EUG) 1 pea Cee Rene En ee rere geen yo Ake. $32,747,895 .35 


JOHN G. WALKER, President 




















SEVENTEEN YEARS 


of close adherence to the right principles and ideals, 
has produced this highly creditable result: 


Insurance in Force. $34,717,621 
(Remarkably Persistent Business) 

Admitted Assets. 5,230,757 
(Large for our age and ‘volume) | 

Capital, Surplus and Special Funds.... 550,885 


(Additional Factors of Strength) 
Writing Both Participating and Non-Participating 
Policies in the 


“GREAT IND USTRIAL HEART OF AMERICA” 


General Agency openings with liberal contracts for men who 
can qualify in OHIO, PENNSYLVANIA, ILLINOIS, INDIANA, 
MICHIGAN, WEST VIRGINIA, KENTUCKY. 


THE CLEVEL AND LIFE INSURANCE COMPANY 


Wm. H. Hunt, President 
HOME OFFICES CLEVELAND, OHIO 














Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 
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GOES TO MERCHANTS LIFE 
L. 0. Shudde Leaves Position as Actuary 
of lowa Department 
Mornes, Iowa, February 18—L. O. 
chief actuary of the Insurance Depart- 


Des 


Shudde, 
ment of Iowa for the past three years, has re- 


signed to accept the position of actuary for 
the Merchants Life Insurance Company of Des 
Moines, Iowa, effective February 15. 

Mr. Shudde was formerly connected with the 
Insurance Department of Texas, leaving that 
department in 1918 and entering the office of 
Frank Haight, consulting actuary of Indian- 
apolis, On September 19, 1920, he accepted a 
position in the Iowa Department as examiner. 
On July 1, 1921, he succeeded Arthur M. 
Haight as chief actuary. 

Mr. Shudde was graduated from the Univer- 
sity of Texas in 1913 with the degree of 
Bachelor of Arts. He received his master’s 
degree from the same institution in 1914. His 
ability as an actuary is recognized throughout 





L. O. SHuUDDE 
\ctuary, Merchants Life Insurance Company, 
Des Moines 


the United States and the Merchants Life is 
to be congratulated upon securing his services. 

The Merchants Life Insurance Company was 
organized as an assessment association in 1894 
and was reorganized on a legal reserve basis 
in 1915, having written legal reserve business 
only since that date. It is now operating in 
twenty-four States. 


Missouri State Life Promotions 

St. Louis, Mo., Feb. 18—The Missouri State 
Life Insurance Company has announced three 
important promotions in connection with its 
ield development program. Carey G. Arneti 
has been made Superintendent of Agencies for 
the Central division; W. O. Dutton for the 
Western division, and Stewart Hudson for the 
Eastern division. 

This company has a field system composed of 
Reneral agencies and branch offices and the 
rapid development of its selling forces in recent 
years has necessitated the elaboration of its 
The new Superin- 
tendents of Agencies will devote their attention 
particularly to the branch offices, of which the 


supervisory organization 


company now has twenty-nine. 
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John Hancock Mutual Life’s Best Year 


In summing up the results of the operations 
of the John Hancock Mutual Life Insurance 
Company of Boston in 1923, President Walton 
L.. Crocker described 1923 as having been “the 
most favorable year in the company’s history.” 
Great advances were made by this strong old 
company in assets, income, reserves and insur- 
ance in force. The company’s new business 
nearly reached $300,000,000 last year, and it in- 
creased its insurance in force more than 11 per 
cent during the year. Its lapse ratio was most 
favorable, giving tangible evidence of the good 
effect of the campaign to help policyholders 
save their insurance in force. The company’s 
income increased 11.5 per cent; assets increased 
nearly 12 per cent and surplus assets increased 
by an amount equal to 84 per cent of the policy 
reserve. The benefits of insurance in the John 
Hancock Mutual Life are now enjoyed by 
3,300,000 policyholders. It is evident that the 
company and its policyholders have every rea- 
son to be pleased with the outcome of the year’s 
transactions. 

As of December 31, 1923, the sixty-first an- 
nual report of the company shows assets of 
$2090,353,871, of which sum $161,340,705 is 
represented by loans on mortgages and $87,- 
564,401 by bonds. The company had cash avail- 
able exceeding $3,600,000. The policy reserves 
at the end of last year amounted to $262,360,- 
586, and among the liabilities is a sum exceed- 
ing $9,500,000 to be paid to policyholders as 
dividends. After providing for all liabilities 
the company shows surplus assets of $22,141,- 
387, which is in effect a safety fund to provide 
against any possible epidemic or serious eco- 
nomic disturbances. The increase in surplus 
last year was $3,160,868. The company operates 
in twenty States and has $1,863,777,702 of in- 
surance in force. To care for its vast business 
the company has thirty-two officers upon its 
official staff in addition to President Crocker, 
so that every branch of the business is given 
most careful, efficient and specialized attention. 
During the past year the company has expanded 
its agency operations in States where it had 
already been operating, but it also entered Cali- 
fornia last September and established agencies 
in San Francisco and Los Angeles. 

Since the close of 1916 the company has 
doubled in size and it is now better able to give 
more service to those who are counting upon it 
in making provision for their dependents. 


General Agents’ Results 


IE. H. Lestock Gregory, San Francisco, Cal. 
(AEZtna Life Insurance Company), 1923, $6,071,- 
133; 1922, $4,903,601 ; 1921, $4,360,503 ; 1920, 
$6,052,018. 

F. G. Pierce, Philadelphia, Pa. (Connecticut 
General Life), 1923, $8,835,216; 1922, $7.774,- 
858; 1921, $5,143,407; 1920, $5,121,850. 

Arthur P. Chipron, Los Angeles (Equitable 
Life of New York): 1923, $11,712,396; 1921, 


$7,257,704; 1920, $6,461,668; 1919, $5,510,201. 

A. C. Crowder, Birmingham, Ala. (Pruden- 
tial Insurance Company of America): 1023. 
$3,083,640. 
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Stephen M. Babbit 


President 


HUTCHINSON KANSAS 




















GUARDIAN MEN MEET 
Three-Day Conference in Chicago 

Guardian managers in the Middle Western 
and Pacific Coast States met in conference 
with Vice-President T. Louis Hansen and 
\ssistant Superintendent of Agencies James A. 
McLain at the Edgewater Beach Hotel, Chi- 
cago, February II-14. 

Vice-President Hansen opened the conference 
by presenting the Guardian’s annual statement, 
which was enthusiastically received. The state- 
ment shows that the Guardian’s assets were 
increased $2,561,069 to $45,330,283, with a gain 
in surplus of $188,863 and a total surplus of 
$3,331,080. The business in force now amounts 
to $228,443,643, an increase of $22,160,654 for 
the year. The Guardian agencies showed an in- 
crease in new paid business during 1923 of 
23.6 per cent over their 1922 record, and the 
group present at the Chicago conference was 
responsible for 43 per cent of the company’s 
business last year. ‘ 

The Guardian’s prospect bureau was enthu- 
siastically endorsed by the managers present 
as a most effective aid in interesting new men 
in the business of life insurance, and in train- 
ing and assisting new agents. Vice-President 
Hansen announced as an addition to the pros- 
pect bureau service a type of circular com- 
munication which is unique in life insurance 
advertising and which offers the possibilities of 
maximum circulation at a minimum cost to 
agents. 

The company’s 1924 dividend scale, which is 
the largest in its history, and the announce- 
ment of 4.8 per cent as the rate of interest on 
optional settlement contracts and funds remain- 
ing with the company, were heartily endorsed 
by the managers. 

Subsequent sessions of the conference were 
devoted to the discussion of agency problems. 
Assistant Superintendent of Agencies McLain 
reported that 121 agents had completed the 
company’s correspondence training course. 

—The International Life of St. Louis during Janu- 
ary wrote $6,600,000, and the early returns for 
February indicate that the January “mark will be 
surpassed. 
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TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 


for INDIANA | 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE C0, 
LOUISVILLE, KY. 








Seientiienel 








GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia and Michigan. 


Address ERNEST C. MILAIR, Vice President and Sec’y 





One Hundred Millions in Force Oct. 1, 1923 


The first big milestone has been passed. The Company is 
actively, aggressively, and surely headed for many similar byt 
bigger goals. 

All the force and power of a ‘Big Company,’’ combined with 
the virility, punch, spirit of service and intimate personal 
contact between Home Office and Field of the ‘Young Com. 
pany” is enjoyed by Atlantic Life representatives. 


For information regarding desirable Agency openings, write to 
W. H. DALLAS, Superintendent of Agents, 


ATLANTIC LIFE INSURANCE CO, 
RICHMOND, VIRGINIA 




















WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company 
We issue all Standard forms of policies. 
Agents wanted in Indiana and Ohio. 

JOHN W. DRAGOO, Secretary 





Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 














SHREVEPORT, LA. 





MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. 


Practical insurance men of long experience 
and conspicuous success. 


MISSOURI, KANSAS, 
COLORADO, TEXAS. 
in the country to-day. 


DANIEL BOONE, Jr.,President JOHN M. SMULLIN, Secretary 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society for Women in the World 


A “Millionaire”? Fraternal Benefit Society 
The Rates are Adequate 
The Membership is over 251,000 
The Reserve Fund is over $17,000,000 
Its Businese Standing is of the Best 
Gives Safe Protection toWomen and the Children of its Members 
Cares for its Needy Sick 
W. B. A. Health Centers in Every City 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for information to 


MISS FRANCES D. PARTRIDGE 
Supreme Record Keeper, Port Huron, Mich 


THE TERRITORY. OKLAHOMA, 


The best territory 





MISS BINAGM. WEST 
Supreme Commander, Port Huron, Mich. 








THE PEOPLES LIFE INSURANCE CO. 


of Illinois 


A Legal Reserve Co. Organized in 1908 


Every Desirable Provision 
Contained in our Policies 


Home Office Peoples Life Bldg. 
Chicago 
E. A. NELSON, Pres. 











The Third Supplement To The Handy Guide, 1923 


The third Supplement to The Handy Guide to Premium Rates, Appli- 
cations and Policies, 1923 edition, has been issued by The Spectator Com- 
pany. ‘his supplement contains new policy forms and premium rates 0 
several prominent companies, thus bringing The Handy Guide fully up to 
date. 
Copies of this supplement will be supplied to those subscribers to The 
Handy Guide whose names appear on The Spectator Company’s books, at 
35 cents each, while the price to non-subscribers will be 50 cents. The three 
supplements to the 1923 edition of The Handy Guide will be furnished to 
subscribers to that book for $1. The Handy Guide, with three supplements, 
will be furnished for $5.00 for the plain edition and $5.35 for the thumb- 
indexed edition, sent postpaid on receipt of price. Orders should be 
addressed to 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSIJRANCE EXCHANGE NEW YORK 
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FIRE 


An insurer who with knowledge of facts 
entitling it to forfeiture, requires a proof of 
loss, joins in the employment of a con- 
tractor to estimate its loss and agrees to 
pays its share of the loss, thereby inducing 
the insurer to make final settlement with 
other insurers, is estopped to thereafter deny 
liability. 

The three policies in suit were written in 
the South Dakota standard form and contained 
the following provision : 

“This entire policy, unless otherwise pro- 
vided by agreement indorsed hereon or added 
hereto, shall be void if the insured now has 
or shall hereafter make or procure any other 
contract of insurance, whether valid or not, on 
property covered in whole or in part by this 
policy.” 

Vo agreement was indorsed or added to the 
policies of the defendants Baltic Company or 
Humboldt Company consenting to the taking 
out of a policy in the Commercial Company, 
which was written subsequently to the policies 
in the Humboldt and Baltic companies. On 
November 17, 1920, plaintiffs and defendants 
and their attorneys met and agreed upon a 
settlement which provided that the 
cial Company should pay $6264.80, the Baltic 


Commer- 
Company should pay $2450 and the Humboldt 
Company should pay on its first policy $2627 
and on its second policy $150. Thereafter 
the Commercial Company paid to plaintiffs its 
proportion of the amount of the loss. 

In spite of the later policy of insurance 
in violation of the above provision, the Hum- 
boldt and Baltic companies demanded the ser- 
vice upon them of a proof of loss, joined in 
the employment of an adjuster to estimate the 
loss, agreed to the adjustment and paid their 
share of the cost of making estimates. Rely- 
ing upon these agreemnts, the various plaintiffs 
made settlement with the Commercial Com- 
pany for an amount less than the face of its 
policy. The Humboldt and Baltic companies 
now attempt to avoid liability, in spite of the 
adjustment agreement. y 
Held that where an insurance company with 
knowledge of the facts entitling it to a for- 
feiture, participates in an adjustment of loss, 
induces the insured to prepare proofs of loss 
and induces the insured to make final adjust 
ment with another insurer upon an agreement 
to pay a fixed sum under the policy it is there- 
after estopped from denying liability on its pol 
icy. Orders and judgments for plaintiffs are 
affirmed. 

Muller vs. Farmers Mut. Fire Ins. Co. of 
Humboldt (Supreme Ct. of S. Dakota), 106 
NX. W. Rep. 299. 








Statute does not prevent insurer from de- 
fending for fraudulent representations, where 








the contract would not otherwise have been 
made. It is necessary for the insured to 
prove actual cash value of automobile under 
clause limiting liability to actual cash value. 

In an action upon a policy insuring plaintiff's 
theft, admitted 


issuance of policy, denied 


defendant 
all other 
and for a further defense pleaded that plain 


automobile against 


allegations 


tiffs had misrepresented a material fact in their 


application for insurance which deceived the 
defendants. 
the plaintiffs had falsely stated that the auto- 


mobile was fully paid for and unincumbered. 


The misrepresentation was that 


The evidence disclosed that plaintiffs pur- 


chased a Ford car and gave in deposit there- 


for their promissory note for $610, which also 


contained the following mortgage clause: 


“For value received on the above note, | 


hereby sell and mortgage unto the payee there- 
of the following goods and chattels, to-wit: 
One Ford touring car with starter and motor 
Number 4470331, now in my possession and 
free from incumbrance.” In the assured’s ap- 
plication, this question was asked “Is automo- 
bile fully paid for? and the insured answered 
“Mes.” testified that he 
actually asked one of the plaintiffs if the car 


was fully paid for and that he was given an 


Defendant’s agent 


affirmative answer. On the other hand, the 
plaintiff who signed the application said that 
the insurance agent asked but a single ques- 


tion and that was, what did the car cost the 
insured ? 

The trial court made no specific findings of 
Defendant 


claimed that the court so decided because of 


fact, but found for the plaintiff. 


section 3187, Rev. St. 1913, which precludes an 


insurance company from making the defense 
that the 
of fact unless that statement contributed to the 


loss. However, since the trial court’s decision, 


insured had made a false statement 


this section has been construed and it has been 
held that where such misrepresentation relates 
to matters material to the risk and where if a 
true answer had been made, no contract of in- 
surance would have been entered into, the in 
surance company may defend thereon. 
Whether the 


actually made, 


false statements alleged were 


a question for the 


he evidence is in 


is, however, 
trial‘court to decide, since t 


\s to damages, there is no evidence in the 
record to show that plaintiffs sustained dam- 
age in the sum of $517 or any other sum. The 
shall not be 


policy provides that the insurer 


liable heyond the actual cash value of the prop- 


erty at the time of the loss. Plaintiffs must 
prove the value of the automobile at the time 
the loss occurred. Plaintiffs argued on ap 
peal that the value of Ford cars is so stable 


and the price so uniform, and as the car was 
stolen only eighteen days after its purchase, 
was justified in finding that th. 


court 


that the 
value of the car at least equalled the amount 
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of the judgment rendered. However, the 
court cannot take judicial notice of the value 
of the car on any specific date. Innumerable 
things may occur to cause a car to depreciate 
in value within a week’s time. Because of lack 
of evidence as to the value of the car at the 
time it was stolen, the judgment of the district 
court is reversed. 

196 N. W. Rep. 112, Goodell v. Union Auto- 
mobile Ins. Co. (Sup. Ct. of Nebraska). 


Fire insurance clause as to effect of 
mortgaging property was waived by agent’s 
knowledge and retention of premiums. Com- 
promise and settlement of fire policy is in- 
effective without tender. Insurer’s defense 
that the action was commenced within the 
60-day period was precluded by evidence that 
the adjuster denied liability and positively 
refused to pay. 

Plaintiff commenced an action on a fire in- 
surance policy covering certain personal prop- 
erty, claiming a loss of over $800 and asking 
for 10 per cent damages and a $250 attorney’s 
fee for vexatious refusal to pay. The jury re- 
turned a verdict for $800 damages with inter- 
est in the amount of $2: 
$100. 


and also allowed an 


attorney’s fee of The defendant ap- 
pealed. 

\fter the policy was issued, plaintiff placed 
a chattel mortgage on two horses for $70 and 
stated that he told the insurance agent about 
agent replied, ““That don’t 
make a bit of difference in the policy. It [the 
all right.” 
Held on appeal that this was sufficient to 


it, to which the 
insurance] is 
waive the clause in the policy as to the effect 


Further, there 
was no offer to return the premium or any 


of mortgaging the property. 
part thereof and hence there was a waiver on 
this ground. 

claimed that the 
amount of loss had been adjusted at the sum 


ae 
OT $250. 


The defendant further 
The testimony was conflicting on this 
stating that the adjuster 
asked him to sign certain papers which he did 
not read, relying upon what the adjuster had 
told him. The paper signed by plaintiff and 
sworn to before a notary had certain amounts 


issue—the insured 


and other 
inserted 


thereon crossed through by a pen 
amounts aggregating $250 therein. 
Plaintiff claimed that in his conversation with 
the adjuster he had stated his loss in the sum 
of over $800 and that the adjuster attempted 
to settle the loss after the insured had signed 
the above paper for the sum of $200, claiming 
that the chattel mortgage for $70 on the two 
Plaintiff 
refused to accept the offer, claiming that if the 


horses made the policy void. then 
adjuster could pay $200 he could pay all of the 
loss 

Held on the above facts that plaintiff is not 
hound hy the adjustment at $250. There was 


no tender of the $250, and the so-called ad- 
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Help Wanted ‘ Actuarial oe Ds 














JUNIOR ACTUARY WANTED 


Young man or woman who has passed one or 
more examinations of the Actuarial Society 
of America. Opportunity to secure a wide 
and varied experience. Replies confidential. 


WOODWARD, FONDILLER and RYAN 


CONSULTING ACTUARIES 


75 Fulton Street New York City. 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








—__ 
JAMES H. WASHBURN, F.A.1.4 
spieaii CONSULTING ACTUARY """ 
URANCE—Ordinary, Int 

Group, Industrial and Special Class 
WORKMEN’S COMPENSATION — 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 














Public Accountant 





—_-—- 





HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





: 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 





| 








—— 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees* 
Benefit and Pension Funds 




















Prominent Agents and Brokers 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa. 





35 FRANKFORT ST. NEW YORK 
T. J. McCOMB a 
CONSULTING ACTUARY 














LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National Hartford Casualty Co. 
e 


JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO, 


Colcord Bldg., OKLAHOMA CITY, OKLA, 





























JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 


F, M. SPEAKMAN, C. P. A. 


CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHI, 























American Equitable U.S Fir Indemnity Company 
Fidelity-Phenix Stuyvesant of America 
Insurance Co Automobile Insurance 
State Pa. BROKERS’ LINES SOLICITED 
8Cedar St. & \WRAacw) New York 

[CASUALTY INSURANCE 

Pre % 

Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, PF. A. 8. 
EDWARD B. FACKLER, FP. A. 5S. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 

50 BROAD STREET NEW YORK 


A. SIGTENHORST | 


CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 











FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 








MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 


ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Bullding 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 














Conservation Specialists 


THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 
10 So. La. Salle St. Chicago, Ill. 
References Covering Past 23 Years 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











a 





Consulting Engineers 


— 








Joseph H. Woodward j Richard Fondiller 
Harwood E. Ryan 


WOODWARD, FONDILLER and RYAN 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


75 Fulton Street, New York 











W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 











FREDERICK A. WALDRON 
CONSULTING ENGINEER 
Designer of 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 





Febru 


=— 











37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 
—— wd 
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February 21, 1924 


THE SPECTATOR 


Miscellaneous Insurance 











Statisticians 














| sTATISTICS 


ST 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 














Whitehall 20 Vesey Street 
7796 New York 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











justment could not be converted into an accord 
and satisfaction. 

Defendant also claimed that it had sixty days 
to pay the loss; and as the suit was commenced 
prior to that time, it was prematurely brought. 
However, the adjuster denied liability, posi- 
tively refused to pay anything, and the action 
could commenced 
upon this refusal. 


therefore be immediately 
Judgment for plaintiff affirmed. 
Martin vs. Continental Ins. Co. of City of 
V. Y. (Kansas City Court of Appeals), Mis- 
souri, 1923, 256 S. W. Rep. 120. 


LIFE 


Filing of bill of interpleader by insurance 
company to prevent running of interest, held 
waived, 

The principal amount due upon the policy, 
$25,000, was paid, and this action was brought 
After the 
death of the insured the plaintiff was appointed 
special estate by the 
probate court of Jefferson county, Alabama. 
Another administrator was appointed by the 
probate court of Hamilton county, Ohio, and 
a third administrator was appointed by county 
court of Fayette, Ky. 


won a question of interest only. 


administrator of his 


These adminisrtators were all hostile one to 
the other, and each demanded payment of the 
insurance moneys. On February 22, 1920, the 
Kentucky administrators made due proof of 
death, as required by the policy, but did not 
offer to surrender the policy, although it con- 
tinued in their possession. 

: On April 6th, plaintiff's counsel wrote to the 
surance company that they had been in cor- 
tespondence with the other administrators in 





an effort to arrange an agreement, and con- 
cluded the letter by saying, “We trust that you 
will hold it in abeyance for a brief period 
longer.” 

The insurance company later offered to pay 
the principal sum upon tender of the policy 
and upon an agreement being had between all 
administrators. Counsel for plaintiff declined 
this payment and demanded that interest should 
be paid from date of the proof of death. 

The company could have filed its bill of in- 
terpleader, deposited the money in court and 
stopped interest. The plaintiff claims that as 
the defendant company did not do this, it is 
liable for interest. The defendant claims that 
plaintiff had waived any right which she might 
have had to insist upon prompt payment by 
company to hold the 


abeyance for a brief time longer. 


asking the matter in 

On appeal, the court approved the defend- 
ant’s position. A reasonably prudent person 
would have assumed that no necessity existed 
the an interpleader suit, and 
such a suit or payment into court was waived 


for expense of 
so far as the plaintiff is concerned by the letter 
The defendant 
interest. 


her attorney. 


held 


from company 


should not be liable for Judg- 
ment reversed. 
Attna Life Ins. Co. vs. 


of Ala.), 97 South Rep. 636. 


IVade (Supreme Ct. 


JAMES F. RAMEY TO SPEAK 
Health and Accident Underwriters Prepare 
for Mid=-Winter Conference 


Announcement has been made of several of 
the speakers and their subjects for the forth- 
coming mid-winter meeting of the Health and 
Conference. 


Underwriters Among 


them will be James F. 
missioner of Kentucky and Robert R. Harrold, 
Mutual 


will be a 


\ccident 
Ramey, former com- 
representative, Pacific 
There 


general claim 
Life 
banquet and E. C. Edmonds, vice-president of 
the Fidelity Health and Accident Company, will 
be there to help with the entertainment. 


Insurance Company. 


The announcement of speakers is as follows: 


Supervision vs. Control—James F. Ramey, 
secretary, Fidelity Life and Accident Insurance 
Company (former Insurance Commissioner of 
Kentucky). 

Creative Selling—Homer J. Buckley, presi- 
dent, Buckley-Demet & Co., Chicago; vice- 
chairman, Advertising Council of Chicago. 

The Necessity of Co-operation Between Un- 
derwriting and Claim Departments—Robert R. 
Harrold, president, International Claim Asso- 
ciation; chief claim adjustor, Pacific Mutual 
Life Insurance Company. 

W. T. Grant, president, Business Mens As- 
surance Company and John J. Crowley, vice- 
president, Missouri State Life Insurance Com- 
pany will give papers, the subjects to be an- 
nounced later. 

Clifford Ireland, director, Department of 
Trade and Commerce of Illinois, is expected to 
be present for a talk. 


Gieorgia Casualty Company’s Statement 

The statement as of December 31, 1923, of the 
Georgia Casualty Company shows the com- 
pany to be in an increasingly strong financial 
position. The company now has total admitted 
assets of $2,549,604, and during 1923 wrote a 
total of $2,750,157 in premiums. The company 
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has a net surplus of $203,197, bringing the sur- 
plus to policyholders up to $503,737. The total 
of surplus and reserves is $2,346,000. 

The increase in premiums written over 1922 
was $643,401, and the increase in assets $331,- 


o10. The company is therefore showing a 
healthy growth. 
W. I. Small is president of the company, J. 


Dee eG 
Amerine is 


B. Hart, T. B. McRitchie and 

McFee are vice-presidents; E. P. 

the secretary. 

CONNECTICUT GENERAL INCREASES 
CAPITAL 

Fund Will Be $2,000,000 After Sale of 


New Stock at $100 Per Share 


The General Life Insurance 
Company, Hartford, has announced its proposal 
to double the capital stock of the company by 
the issue of new shares at $100 each. This 
stock will be offered to stockholders of record 
at the close of business on March 21, and the 
subscriptions are to be paid in full in cash on 


Connecticut 


or before April 25 of this year. The comple- 
tion of this move will give the company a total 
capital of $2,000,000, the figures now being 
$1,000,000. 

The 


company, which has deserved its reputation for 


Connecticut General is a progressive 


fair dealing and conservative management. As 


of December 31, 1922, the company had in- 
surance in force of $471,544,9040; admitted 
assets of $44,218,694; and reserve totaling 


$37,104,184. Shortly after the announcemen: 
of the proposed increase in capital, some of the 
stock sold for about $1050 a share. This was 
one of the best prices paid for stock of a life 
insurance company located in Connecticut dur- 
ing the past few months. 


Charles W. Helser Retires 
Charles W. 
West Coast 
nounced his 


ilelser, vice-president of the 


Life of San Francisco, has an- 
retirement from the business of 
insurance to become president of several manu- 
facturing firms. 

Mr. Helser had been vice-president of the 
company for eight years, and during that time 
had had a large share in the upbuilding of the 
organization’s policies, as well as in the under- 
writing. He leaves a host of friends who will 
wish him every success in his new undertakings. 

At the recent meeting of the stockholders of 
the West Coast Life, Dr. M. O. Austin was 
the of directors to fill the 
caused by the resignation of Mr. 


Helser and Charles S. Hutchings, now in charge 


elected to board 


vacancy 


of the company’s restoration department, was 
appointed acting agency manager in lieu of 
Mr.. Helser. 
J. F. Atkinson Dead 

James F. Atkinson of the general agency of 
J. F. and W. F. Atkinson, Brooklyn, N. Y., 
died on Saturday evening at his home in Brook- 
lyn. The firm were general agents of the 
Northwestern Mutual Life and J. F. Atkinson 
was known as the dean of Brooklyn life un- 
derwriters. He was nearly ninety years of 


age. 





THE SPECTATOR 














An Exceptional Opportunity 
for 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 


ENOUGH 


seeneetatentiemian 
to consider an attractive manager’s contract for Bronx-Yonkers 
district? 

An Eastern Life Insurance Company with a reputation for 
square dealing and real cooperation with its agency force, has 
a splendid opening for a man who is energetic, level-headed, 
ambitious and capable of handling and inspiring other agents. 











If you are the right man, a Home Office official will conduct all 
negotiations in a strictly confidential manner. 
Address AGENCY DEPARTMENT 
Care of THE SPECTATOR 








HOME LIFE INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 

Premiums received during the year 1 

Payments to Policyholders and their Beneficiaries in Death 
Claims, Endowments, Dividends, etc 

pele coe cet lg 2 a eee rrr Ee er Cera eee ee ey ane 

Actual Mortality 56% of the amount expected. 

Insurance in Force 

Admitted Assets 


$7,686,855 


5,871,544 
2,401,507 


247,373,210 
48,655,222 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 

















ACTUARIAL STUDIES 


Study No.1. ‘‘SOURCES AND CHARACTERISTICS OF THE PRIN. 
CiPAL MORTALITY TABLES.’’ Price $2.00 plus cost of deliver 

Study No. II. ‘*CONSTRUCTION OF MORTALITY TABLES FROM 
THE RECORD OF INSURED LIVES.”’ Price $2.00 plus cost of 


delivery. 
“GRADUATION OF MORTALITY AND OTHER 
m Price $2.00 plus cost of delivery. 
Study No. V. CHAPTER ON “DISABILITY BENEFITS.” Price 
$2.00 plus delivery charge. : 
These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. F 
Good progress has also been made on the chapters ‘Construction of 
Mortality Tables (No. II.) and ‘Population Statistics’ (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 








EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 
CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 
































As a Business Man, 


it may be assumed you carry life insurance. Are you receiving 
the maximum advantages in rates and service? It is worth 
your while comparing any insurance with that of 
The Great-West Life Assurance Company 
HEAD OFFICE—WINNIPEG 











NEW and up to date pote 
contracts. REAL SERVIC 

to Policyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its a7 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


DES MOINES, IOWA JAS. H. JAMISON, Pres’t 





P. 0. BOX 884 


‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 

















A Great 

Vite Great Amenican/jiutiual American 
7 policy pro- 

linc mnmnungy COMPAR vides com- 
_— Sau plete - 

, weak? m7 pro 

r 4 _» “ec tection in 
*, Ohio’s 

largest and 

strongest 

automobile 

insurance 


company. 


MANSFIELD, OHIO 


The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 





























Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 


GEO. T. SMITH, Vice-President ; 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S. R. DROWN, Supervisor of Agencies — 














INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
DUNBAR JOHNSTON, Secretary 


HOME OFFICE, JERSEY CITY, NEW JERSEY 


SOUTHERN LIFE AND HEALTH INS. CO, - 


BIRMINGHAM, ALA. ? 


i 


THE COLONIAL LIFE: 








